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M. E. A. Convention Attracts 4,000 Delegates 


HAS BETTER TONE 
AS WINTER NEARS 


National Survey Shows 
Spotty Conditions 
Due to Weather 


EW YORK, Nov. 4.—The 

jobbing business, taken 
as a whole, is in better condi- 
tion as winter approaches 
than it was at this time last 
year, a national survey con- 
ducted by the various corres- 
pondents of the Automotive 


Daily News discloses. 

Spotty conditions are more or 
less based upon climatic condi- 
tions rather than upon the pros- 
perity or lack of prosperity in the 

Seme sec are wait- 

ing for delayed cold weather to 
the sale of winter necessities, 
while others are waitimg for 
warmer weather to Iet the cars 
take to the roads. j 

In Colorado business is excep- | 
tionally good, with car menteus, tire 
chains and replacement parts in the | 
greatest demand. Accessories, how- | 
ever, are moving very slowly. The 
car heater demand, the _ reports! 
* show, are not local in Colorado, but | 
extend throughout the Rocky Moun- | 
tain region, and this demand in 
the face of continued warm 
weather. Dealers are stocking early 
and stocking well in anticipation of 
a break in the weather that will be 
to their advantage, if they have the 
required items on hand. 

In Oregon the continued warm 
spell has had a tendency to slow up 
sales of replacement parts and 
winter necessities. Summer and 
early fall business were reported as 
better than in previous years. } 

Battery sales are leading in Wis- 
consin, where a dropin temperature 


(Continued on Page 12) 


| announcements, 


By FRED KINGSBURY 


ETROIT, Nov. 4.—Despite the 
decline in stock prices in Wall 
Street during the last week, re- 
ports from a considerable number 
of places throughout the United 
States indicate a slight upward 
turn in retail sales of new cars 
which, manufacturers believe, will 
continue durims the coming week. 

There has been practically no 
change in production at the ma- 
jority of the automobile manufac- 
turing plants. A mumber are mak- 
ing “clean ups” in order to be 
ready to announce new models the 
first of the year. 

Regarding these new models. it 
might be said that dates for these 
tentatively set by 
one of two or the factories, but 
never publicly announced, have 
| been postponed, according to report, ° 


| Pears to Take 


Care of Workers 


Syracuse, N. Y., Nov. 4.—Under 
a plan just announced by H. H. 
Franklin, president of the H. H 
Franklin Manufacturing Company. 
none of the 2,500 employees in the 
company’s plant where the Frank- 
lin car is manufactured needs 
fear the uncertainties of employ- 
ment at old age. 

Supplemnentine the pension plan 
which has been operative in the 
Franklin plant for eight years, the 
new arrangement provides that 
those workers who are not of pen- 
sionable age but who have reached 
a point of diminished productiv- 
ity will be transferred to newly- 
created divisions where the object 
will be to fit the job to the man. 

Compensation will be fixed by a 
piece work schedule. Men may 
arrange to work only a limited 
number of days each week, in 
keeping with their physical con- 
dition 


Marmon Splits Country 
Into Four Sales Areas 


J. W. Hawk J. W. DeBow 


NDIANAPOLIS, Nov. 4.—As an- 
other important step in his 
expansion and development of 
the Marmon field organization, 
Thomas E. Jarrard, general sales 
director of the Marmon Motor 
Car Company, has announced the 
division of the United States into 
four major sections, each under a 
field supervisor. 

Mr. Jarrard also announced the 
appointment of a supervisor for each 
section, effective immediately. Op- 
eraling under the field supervisors 
are district representatives and un- 
der the latter, wholesale represen- 
tatives, thus giving complete and 
effective coverage of not only the 
important cities and trading cen- 
ters of the country. but of the} 
smaller towns and territories as well. | 


| nia. 


JOBBING BUSINESS Detroit Car Production | 
Steady; Sales Show Gain 


| 
} 
| 


from two to three weeks. This has | 


been done in order to give dealers | 
a chance to dispose of cars on hand 
to good advantage. } 

In Detroit we do not hear so| 
many rumors this year about deal- | 
ers being overstocked with cars. Of 
course, rumors of this sort crop up 
every fall and winter, but, as a rule. 
they greatly exaggerate conditions. 

Deferring of announcements of 
new models until much later this 
year probably has had a greater ef- 
fect on daily newspapers than on 
any other business. These men al- | 
ways talk “lineage” figures, and | 
they are working hard to get all the | 
revenue on this year’s business that | 
is possible to be had, but a con-| 
siderable number of newspapers will 
fall behind in their records 


(Continued on Page 2) 


\Fabric Makers Vote 
Fund for National 
Advertising Campaign 


Chicago, Nov. 4.—Delegates at- 
tending the tenth annual meeting 
of the Associated Manufacturers 
of Fabric Auto Equipment, Inc., 
here Saturday voted to expend 
$30,000 on a national advertising 
campaign to exploit seat covers. 
It was the opinion of the meeting 
that sales will be greatly enhanced 
by an appeal to the consumer. 
The seat cover was called an “eco- 

| nomic luxury.” 

} Seventy-five firms were repre- 
sented and the session was opened 
by retiring President B. O. Cone of 
the Crawford Manufacturing Com- 
;pany of Richmond, Va. Mr. Cone 
|Stated that increases had been 
|shown in the sale and production 
of automobile tire covers, seat cov- 
ers, replacement top recovers and 
other automobile textile products 
manufactured by the members. 

New officers elected were: Roy N 

; Thomas, Thomas Auto Top Com- 
pany, Muncie, Ind., president; Clar- 
ence J. Rennekamp, Auto Vehicle 
Parts Company, Newport, Ky., vice- 
president; Paul J. Herzberg, the 
Hinson Manufacturing Company. 
Waterloo, Ia., secretary, and E. J. 
| Herrmann, Fabric Products Cor- 
| poration, Indianapolis, Ind —_ 
urer. The directors will be elec 
later by the officers. Mr Sans 
was treasurer last year and Mr.| 
Herzberg was re-elected secretary. | 
The association is to have perma- |} 
nent headquarters after the first of | 
the year in New York, W. J. Parker | 
having been engaged as commis- 
sioner, with offices at 7 East 44th St 


GRAHAM-PAIGE OUTPUT 
IN TEN MONTHS GAINS 





J. O. Smith G. C. Tenney 
The four field supervisors and 
the sec tions each will cover are: 

A Hawk, Pacific Inter-Moun- 
tain section, headquarters at Oak- 
land; J. W. DeBow, Great Lakes 
section, headquarters at Indian- 
apolis; J. O. Smith, Southern sec- 
tion, headquarters at Birmingham, 
Ala., and George C. Tenney, At- 
lantic section, headquarters at 
Boston. 

Mr. Hawk is the newest member 
of the Marmon field organization. 
He is one of the best known factory 
men on the Pacific Coast, having 
held important positions in that 
part of the country since 1923 when 
he became sales manager of the 
Durant Motor Company of Califor- 
From 1925 to 1928 he was vice- 


(Continued on Page 2) 


| Detroit, Nov. 4.—Production 

| the Graham-Paige Motors 
tion in October was 3,263 cars, as 
compared with 4,921 in October, 
1928, bringing the ten months’ total 
to 74,948, as compared with 70,401 
a year ago. 


ol 
Corpora- 





M. E. A. FEATURES 


A PDITIONAL descriptions and 
. illustrations of exhibits at the 
Motor and Equipment Associa- 
tion Show in the Coliseum, Chi- 
cage, are carried in this issue on 
Pages 16 and 17. The convention 
program for today and tomorrow 
appears on Page 10. Notes on 
personalities at the M. E. A. con- 
vention and show are on Page 10. 











for 


| visiting 


M. E. A. HEAD OPTIMISTIC 














N. H. BOYNTON 


ROSS GEAR BUILDING UP 
LARGE EUROPEAN MARKET 


-Plans for 
in European 
announced by 


Indianapolis, Nov. 
greater sales activity 
countries have been 
Edward A. Ross, president of the 
Ross Gear and Tool Company, fol- 
lowing his return from London and 
Paris. Factory representatives for 
Germany and France were ap-| 
pointed. R. Schilling of Stuttgart! 
was made factory representative for | 
Germany, and Lucien A. Bollack 
factory representative for France. 
Announcement has also been made 
of the purchase by the Ross Gear 
and Tool Company of several Euro- 
pean patents, which, it was felt, 
might have some bearing on the 
cam-and-lever principle of steering. 

Fourteen manufacturers of auto- 
mobiles in foreign countries are now 
using Ross jam and lever steering 
as standard equipment. A substan- 
tial European market for Ross re- 
placement units has also developed. 
These overseas shipments of re- 
placement gears are largely for use 
in American small cars, which have 
attained popularity in many for- 
eign countries 


_ BOYNTON SOUNDS 


OPTIMISTIC NOTE; 
SHOW IS MAGNET 


Eckhouse New Head 
Of International 
Boosters 


By WALTER BERMINGHAM 
HICAGO, Nov. 4.—More 
than 4,000 delegates, 
representing practically every 


|state in the union, Canadian 


provinces 


and many from 


'abroad, assembled here today 
\for the opening sessions of 


the annual convention and 


show of the Motor and Eq 


ment Association. “Whi 

most of the visitors registered 
yesterday, there was a goodly 
number of belated arrivals at 


the listing booth this morning. 

President N. ‘H. Boynton sounded 
an optimistic keynote at the open- 
ing sessions of the annual con- 
vention and show of the Motor 
and Equipment Association here 
today when he read a sympesium 
of telegrams from leaders in na- 
tional industria] affairs discount- 
ing the effect the recent slump in 
the stock market will have on gen- 
eral business in the immediate 
future. 

Secretary of Commerce Robert P. 
Lamont headed the list with a re- 
aSsuring message and Alvan Ma- 
cauley, president of the National 
Automobile Chamber of Commerce, 
Stated that he did not anticipate 
any great upheaval although the 
motor car business will likely go 
through the usual period of seasonal 
slackness until the holding of an- 
nual shows in January. 

Among others who contributed 
words of reassurance were Leonard 
P. Ayres, of the Cleveland Trust 
Company; William Butterworth, 
president of the Chambers of Com- 


(Continued on Page 3) 


Indiana Plants at Peak; 
October Car Sales Decline 


By ARTHUR C. BUCK 


NDIANAPOLIS, Ind., Nov. 4.— 
Although October was the poor- 
est month of the year in motor 
car sales here and the first month 
this year to fall below the same 
month of 1928, local factories en- 
tered November with high produc- 
tion schedules for this season. 
Reporting that last month was the 
best October in the history of the 
Stutz company, factory officials 
stated that their plant was operat- 
ing on an unusually high November 
schedule and that shipments started 
the month at a high rate, one large 
consignment leaving the factory Fri- 
day for South America and orders 
arriving steadily from all markets 
Marmon, announcing its Big Eight 
to the trade last week placed that 
model in preduction and reported 
the first car shipped during the 
week. Others followed by freight, 
while some were driven from the 
factory by dealers. T. E. Jarrard, 
general sales director of Marmon, is 
the southeastern district | 
dealers in pursuance of a broad sur- 
Stutz and Duesenberg were pre- 


vey which he began several weeks 
ago 

Peak production was assured at 
the Duesenberg plant here, accord- 
ing to factor executives, who re- 
ported that about thirty-five of the 
powerful straight eights are being 
produced monthly, with orders on 
ae running far ahead of the sup- 
ply 
paring last week to ship several 
models to Chicago for the salon, 
which opens Saturday. Nine of the 
Duesenbergs were to be displayed 
while about the same number of 
Stutz and Blackhawk cars, featur- 
ing the new Chateau series Wey- 
mann bodies, will be sent to the 
salon. 

The Ford assembly plant here 
continued into November with pro- 
duction on a level with October, 
during which month the daily out- 
put averaged about 160 cars. This 
figure was expected to be main- 
tained for some time in the face 
of price reductions just announced 
on all Ford models, it was said here, 

Adverse weather conditions pre- 


(Continued on Page 3) 
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Detroit Production | R. M. ROWLAND TO DIRECT | ‘MARMON SETS UP 
Unchanged as Retail | “NRYS/ER ADVERTISING 4 SALES DISTRICTS 


| Detroit, Nov. 4—R. M. Rowland 


Car Sales Increase, has been appointed director of ad-| ; —- 
| ici | (Cont Page 1) | 
| vertising of the Chrysler Sales Cor- Continued from Pag 
Conti at P 1) poration and John H. Caron as his president and branch manager of | 
a | assistant, according to an aN-|the wWillys-Overland Pacific Com- : ; 
| nouncement by J. W. Frazer, sales ae apigorars | Q Du Luxe Buses 
1929. due, of course, to these late | manager. ; pany. In 1922 he was assistant gen- 
announcements. Mr. Rowland has been with Chry- eral manager of Durant Motors, | 
A considerable number of news- i ga oF a _ saverneing | an New York, and before that | 
‘ a © y - . . 
paper men have been coming tO) manager he will continue in charge time was sales manager of the 
Detroit during the last week in an of sales oromotion activities. Be- | Durant Motors of Michigan. ' er FES . es * 
effort to “steam up” things. fore going with Chrysler he was| J. W. DeBow, in charge of the Peg ; . 
As we have stated before, it is sales promotion manager for the | Great Lakes section. has been with | Pi A $1,000 Raincoat 
believed in a great many quarters! wijlys-Overland Company Marmon nearly a_ year, during | 
that the change made in setting Mr. Caron has been a member! which he has been a field super- | 
back announcements of new models) of the Chrysler advertising organ-| visor. Mr. Smith and Mr. Tenney | 
toward the first of the year Will) ization for several years in charge| likewise have been with the Mar- | : ; M 
undoubtedly work to the advantage of aj] creative activities in the ad-|mon organization for some time, | Fre Kings uryv—Detroit E tor 
of the automotive industry. espe-' vertising department. and were promoted to their new po- | 
cially in helping to take it out of ww. J. Mattimore, who served for) sitions after having made excep- | 
the seasonal trade. a number of years as director of| tional records as district represen- | 
Production figures for October Advertising for Chrysler, has re-|tatives. Mr. Tenney was in the ae ae fr , 
- yf yy signed to return to the advertising| New England territory and Mr. RAVELING “de luxe by motor bus seems to be creating 
é S . 7 1 Ss = acencyv | ) p> 6 : 
f any great extent — Smith in the South. a great deal of interest throughout the country. Re- 
» on ~. i motor cals 5 LITLE ON CRUISE gxront whAne of cently a new night coach was parked at advantageous points 
siness for November will be fair.) 4: 9- “ZANE CIN. eee y S NEW ; Magee gs a ; ae 
Scar Geese ts ae Gane tor aenre, be- WITH CARL G. FISHER) “NasH CARS “SIGHT tiNenew” in this city in order that the people of Detroit might become 
cause people in the rural and agri- New York, Nov. 4——Thomas J.! Kenosha, Wi in ; familiar with this mode of travel. 
cultural districts are buying cars| Litle, Jr. engineering consultant! __ sna, IS., ov. 4—C. W Whil achal al } . —— 
and there is no indication of a let-| and industrialist, of pesor, and In- Guaene Guages tana Ro ge ile parked along the curb at Grand Circus al 
mn i : ; i lis, left ontauk, . to- y ecei °o 32 : Inspec > ; ‘Hac thie ia ; 
down in this trade. i ia dianapolis Jett Montauk, L. 1. to- | overseas orders for ae 6 OF te thousands inspected the night coach. which is equipped 
create any great ripple in Detroit. yacht, the Shadow, for a three-day new Nash "400" series cars. which for both night and day travel. It has accomodations for 
There is no indication that other, cruise and business conference,| We nth ago, and twenty-six passengers: berths are six feet fo inches long, 
manufacturers will announce simi- after which he will return imme-| Done of which had been seen in any ipped : h mg cf a ae . 
lar price revisions “diately to Detroit of the foreign countries at the time eQuipped with air mattresses covered with silk floss pads, 


—__..m| the orders were filed. New “400” a 
models worth approuimatsly a and each compartment contains wash bow! and hot and cold 
running water. ¢ 


» half million dollars at retail were 
a ing lear ahh ‘are ordered for distribution in the Ar- Then. of course, it is presumed mode of travel will otfer 


gentina territory. Another example’ the passengers may want to eat considerable competition for 


* > ¥ 


Aiter Stock Bargains 


was a big order for cars from Bel-| occasionally, so the builders have railroad travel in the near future. 


out of the Pinion gtum. en there . — prepared included a complete kitchen with At any rate it gives bus body 
a Nash showing for the coming refrigeration ms , tv 
Brussels automobile show. It begins to look as though this aoe 0 ee i ae 
fering comforts for bus travelers. 





* * 


XPERIENCE has taught car owners that certain 


‘ : a ONDAY afternoon proved to 
things on every car must be “attended to” during be very busy for many people 
= ’ in the General Motors and Fisher 

i & 


> 95 iles yi ires. sn: vs Buildings. Hundreds divided their 
the first 25,000 miles. . . . Oil, tires, spark plugs. oil ae eee ee 





. ‘ . ‘ ‘ ; brokers’ offices in the buildings, 
filter cartridges. etc., are some of the jobs with little or a where they endeavored to keep in 
touch with the latest events in 
Wall Street. 
: It might be mentioned here ihat 
> . . ‘ cas sive eed “See! the majority of these men. yes, 
In many of the bigger jobs the labor is as expensive R., ante yeodly aumner én ee 
r ° . ° Pa did not seem to be pertubed over 
as the parts. These jobs are indefinitely delayed when | 3 events. They appeared to be wait- 
~- » ing for stocks to strike the bottom 
New Departure Ball Bearings are used . . . the pinion apt cee = © they could buy. 


> * . 


no labor costs. 





SPOR RHR Se eceregite * does not often happen that 
Poe a man is offered $1,000 for a 

ste ooh em raincoat, yet that is what occurred 
xe the other day to Donald F. Hen- 
% derson. a printing salesman of 
Patent : be ene Detroit. and Mr. Henderson 
Pending ay turned down the offer. 


is one of them. | 
| 

| 

| We ; , , 

¥ wii Pies When President Hoover visited 
| . 

| 

| 


New Departures keep the rear end quiet since they 


Peete fs Srrren»> 


permit of setting up the gears in proper running 


position at once. The positioning is permanent this city a short time ago, he rode 

through a driving rain in an open 

car. When the executive reached 
the Citv Hall. one of the secret 

a " : . : Fs service men. looking over the 

The New Departure Mfg. Bae 3 eae : EPP RONY Fi < oe crowd, saw Henderson was wear- 
: . LE ie ic Wi tosyn nae xe ing a heavy raincoat, so he bor- 
Co.. Bristol. Connecticut. seceuaeaasaes , ; rowed it for the president. who 
: Ide | f Ss FE ‘ wore it until he returned two the 
ea Or home of Henry Ford. 

I rnal and ee ’ The next day the coat was re- 
nternal an : : turned to City Hall where Hen- 
~ , : Be derson procured it. He has re- 

External ; Pers : fused all offers for the coat and 

Brak a g eee pois |} says he will present it to the 

ake ‘ ; Ford Museum. if Mr. Ford desires, 


no wearing in and no taking up looseness later on. 


HE United Saeki Rubber Com- 
pany is greatly pleased with 
its plans to concentrate its manu- 
facture of tires in Detroit. The 
organization has been busy mov- 
ing its offices to this city for 
several weeks and it has a fine 
factory on East Jefferson Avenue. 
Older people. of course, will re- 





(Continued on Page 15) 








een FLEXIBLE 
, BRAKE LINING 


One of the country’s largest car manufacturers has recently 
adopted Nonscor for leading cars of its line! A prominent 
Jobber sold 20,000 feet the first month—with excellent repeat 
business. And he’s only one of many—the exclusive Nonscor 
feature is going big everywhere. The interwoven soft metal 
helps to smooth and polish drums—fgiving better brake contact 
—uniform coefficient of friction under all conditions—cuts 
noise. 

Jobbers and Dealers find new savings and better profits 
in Nonscor—enables complete adjustment at installation—no 
follow-up service necessary—simplifies stocking problem. 
We'll be glad to tell you more—see Nonscor ai the Stevens Contra L ! 


NEW DEPARTURE | "5°, , se 
UNION ASBESTOS & RUBBER CO. 


BALL BEAR INGS 54th Avenue & 18th Street - - Cicero, Ill. 
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M.E.A.Convention Attracts _"® 9st 40: Indiana Plants at Peak; 
4,000 Delegates to Chicago a October Car Sales Decline 


(Continued from Page 1) (Continued From Page 1) 





merce of the United States; Arthur. were elected as follows: Arthur Brit- 


Reynolds, chairman of Board Con- 
tinental Illinois Bank and Trust 
Company. John F. Gilchrist, Com- 
monweaith Edison Company, and G. 
B. Everitts president Montgomery 
Ward & Co 

Mr. Ayers wired that he expects 
history to repeat itself, citing the 
prosperity of 1926 when the last 
greatest crash in the stceck market 
occurred 

“My own opinion, in the light 
of the information that I have 


tain, Montreal, Canada; D. H. Mc- 
Fadden, Dellas, Tex.; D. J. Hart- 
nett. San Francisco, and Arthur 
Cavpelen, Minneapolis. Charles H. 
Bauer of Philadelphia was elected 
secretary and J. E. Redman, Spring- 
field. Mass.. treasurer 

Retiring President John Shuford 
of St. Louis was presented with an 
elaborate gift in gold as a recogni- 
ticn ef his efficient service as chief 
executive during the last two years 


vailing here during the closing days} 
of October were greatly responsible 
for the poor sales figures reported 
for the month. The general de- 
pression reached all branches of 
the trade, new and used cars, trucks 
and equipment suffering alike 
Used cars were particularly hard 
hit, many of these departments be- | 
ing operated on open air lots, the 
wet weather brinzing undesirable 
conditions which practically 
brought this business to a stand- 


Eight of the new front drive Cords 
were sold here during the month, 
compared with only five in Septem- 
ber. 

Cadillac, Essex, Hudson, Hupp, 
Oakland, Oldsmobile, Packard, 
Pierce-Arrow, Lincoln, Studebaker 
and Willys-Knight were others top- 
ping the previous October’s mark. 
From this it may be seen that the 
higher-priced merchandise has felt 
less of the effects of a softening 
market 


received from these leaders and The presentation was made at the . so are es still Some dealers feel the stock mar- 
from intimate contact with your annual banauet at the Stevens Ho- ee In the new car list, where gains | ket crash is responsible for a part 
membership, leads me to ap-_ tel attended by more than 400 mem- ae : made by Ford over last year have Of the slump, although it came too 
proach the future in the automo- | bers of the twenty clubs forming OER, frequently accounted for more | late in the month to have a really 
tive supply business with confi- the organization than the entire increase for the | pronounced effect on October regis- 
dence and optimism,” said Mr. N. P. Boynton, president of the : 4 nia month, a situation of different | trations October new car sales 
Boynton association. has been on the cround a BRS. color developed during October, | Were 1.029 against 1,190 a year ago, 
Opening sessions developed that! since last Friday directing the im- Fis ‘ ‘ z Ford showing a slight drop from and 1,298 in September 
invention, design and manufactur-' portant details assisted by a com- : . - : the figure of October, 1928, and None of the volume leaders suc- 
ing will také care of themselves. | petent staff and everything was in HORACE E. ECKHOUSE several other cars showing an in- | ceeded in keeping up to September's 
while the big problem today is dis- | ship ie the opening session crease. These, however, included | pace last month, only Auburn, Cad- 
tribution, which needs both sys- | at '9 o'clock this morning. hee 7 : ’ none of the lower priced products. illac. Durant, Graham-Paige, Lin- 
tematic methods and the _ proper The order of business at today’s President's address, and talks by M Auburn sales, seemingly stimu- coln, Oakland, Reo, Roosevelt and 
kind of salesmanship meeting was the reports of the L. Heminway, managing director of jated by the appearance of the com- | Willys-Knight, attaining this mark 
J. W. Hayes. director of research.’ membership and finance commit- the M. E. A.. and W. J Hayes, di- panion Cord, dou led the business of Dealers here were generally in- 
Crowell Publishing Company, spoke | tees the appcintment of resolution, September this vear and showed a clined to expect no unusual spurt in 
today on “The Art of Distribution.” press and credential committees. the (Continued on Page 10) gain over October of last year. business before the new year 
M. L. Heminway, managing director : 
of the M. E. A., had “Success i 
the topic of an interesting addr 
Introduction of Vice-President J 
M. McComb, W. S. Sherwood and 
E. R. Seager and reports of several 
ymmittees also occupied today's 
escinn 

This afternoon the show at the 
Coliseum proved the magnet to 
most of the delegates. The exposi- 
tion is entirely a trade affair, Bein 
closed to the public. It will be open 
until next Saturday and reveals tt 
newest products of the automotiv: 
industry, whose parts and accessory 
manufacturers have ccntributed 
notably since the inception of the 
motor car to the im;roved style 
periormance, comfort and conven- 
ience of automcbiles 

In line with the centralized 
theme of sales and distribution 
the convention delegates are de- 
voting much time throughout the 
week to the subject of manufac- 
turer and jobber relations. 
Tomorrow much attention will be 
given to the sales development 
activities of the association. B. W 


Ruark, assistant managing direc- KGGY YY 
tor and manager of the sales de- Sie 
E Z Yip, z 











AS FINER CARS 
ARE BUILT’ MORE 


TENSION NIPPLE-SWACED 





SPOKES ARE USED 


OTOR CAR building is a competition for public approval. For motor 


velopment work, will present inter- pe U— 

esting facts and figures and a di- GES Ly G, Z 

gest of the operations in this field. | a Ge 

He will follow T. W. Whipple, chair- E 

man, who will make a report of the | 

sales development committee. The | 

Overseas Automobile Club export 

meeting is also scheduled for to- 

morrow afternoon at the Coliseum 
Horace Eckhouse of New York 

No. 13 was elected president of the 

International Automotive Boosters 

at the annual meeting gessgiisse ees ; j : : : ; : : 4 
A change in the by-laws now pro- = 4A te Of outstanding significance is the fact that Nipple Spokes make an adjust: 


vides for ur vice-presidents, who i oe a Bitte ' ' ' ; 
ides for four ee 2 - nas “~ _—— a able, even-tension wheel. Note that me Nipple is a threaded nut which 


YY Y 
Ye cars that reach the goal must have extra beauty, strength and riding 


7 1 
comfort—in other words, an extra sales advantage 


Nipple Spoke wire wheels give this extra feature. From the standpoint of 
smartness, Nipple Spokes leave nothing to be desired. But back of th’, 
influential eye-appeal are sound engineering reasons why Nipple Spokes 


give satisfaction to car owners. 
S 


° 1 ‘ I ’ I ! 
locks the poke to the rim— anchors if, like a bridge cable. 


As for beauty, the public are enthusiastically re- 





St 


ponding to the dominating smartness of the Make this Simple 
Nipple-Swaged Spoke wire wheel. No small part Test Yourself 


i 


Be Sure and Inspect ee H : stssa : = < ae of this attraction is due to the smooth, hard 
the Superior Auto 

Seat Cover Line for ee 
1930 Delivery. ee: 


ey I 
Y Wuyi yyy Wy 
This will mean Lower | i LD Co 
é ¢ 4 WIM j YI. 
Prices, Best Fit and 
. . : . LOOK for the NIPPLE! 
Better Service for you Pe re 
‘oe r bi If it hasn't a Nipple it isn’t 
and your customers. “ G Seciatnen Sianad take 
sefore you lay this | — 
aside telephone Roose- | ii 
velt 3630 to show you 
the “Superior Auto 
Seat Cover Line” at 
your hotel, or see ex- 
hibit at the Blackstone 
Hotel, Chicago. 


Phone Us Today: 





finish which makes possible smooth enamelling, 
and even chromium finish—better looking and 
easier to keep clean. 

The slight extra cost of Nipple Spokes is more 
than offset by the extra value added to the car and 


its service ...and makes it much easier to sell. 





Torrington advertising in The Saturday Evening 

7 > 1 y > 
Post is educating buyers to “Look for the Nipple” Psst etnias ak ania 
wheel sharply witha pencil. 
It each spoke of the same 
length in the wheel gives 
the same tone response, 


Spoke, and appreciate its advantages. This public 


interest should be turned to your profit. 
the tension on all is unit 
form. But if s ome spokes 


G j Pe Spare ve penoose F 
; The : forrington (ompany eres ated tension and 


ESTABLISHED 1866 Wheels built with che 


Exclusive Features of the 


Tension Nipple-Swaged Spoke 


: orrington, Conn. USA. . ee 


have the exact same tension 


Beauty, Strength, Adjustabi ity, [ ‘niform 
Tension, ( omfort, Durability, 
Lighir ess, Quie 


4 


: ORRI 
ENSTON. 


pectalists in the manufacture of precisson products such as 


Economy. Swaged Spokes and Nipples, Ball Bearings, etc 


pre SPOKES 


, 


SUPERIOR AUTO FABRIC CO. 
2100 S. Morgan Street 
Phone: ROOSEVELT 3630 
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Dangerous Ground 
HERE seems to be a tendency in certain other industries) [igpiiismtomi\tm as 
to emulate the example of the automobile business in ; 1 
accepting the used merchandise of the customer as part 
payment on new purchases. One furniture company on the| 
West Coast has been advertising its readiness to take used 
furniture in exchange on new sales. The company is said 
to have done more than a million dollars’ worth of business 
in the exchange department during the past year. 
One of the big New York furniture houses recently 
advertised that it would take in any bedroom suite, regard- | a ; siort gs ings 
less of condition, as part payment on a new one. As a | NEW AIR COOLED explosion proof veuiiinting unit by Paasche 













result the company increased sales more than 50 per cent. | , = 
and took in some 400-odd suites of furniture, which were Paasche Offers New ‘WHITAKER APPOINTS Sh kI C hi 

sold at auction. It would be interesting to know exactly Ai ( led V i ATHERTON SALES CHIEF ackieé CUSHION 

what the trades brought and what was the net loss on the, IT-U00 enti ator | OF ITS NEW DIVISION Reduces Chassis Noise 





exchange, but this information is not vouchsafed. | 

P | bus 2g5 , stc ( ptinge used HE Paasche — Company, 
ars in exchange fot new ones is practically as ld. as the) _ chicago, has developed anew wo "Rat Gis Wtataidl SMM; | The, Shackie Cushion ‘Compan 
cars in exchange for new ones is practically as old as a | Dp Srechion, 0. Y.. bas 0 ane 


i , ; alers > ¢ type “explosion proof” ventilating| manager of the newly created au- , “ 
industry. In the early days, when dealers were few and | init with air cooling intake which|tomotive cable division of the |Tubber shackle cushion which is 


service stations were almost unknown, the automobile mer-) jg said to reduce the hazard of ar | Whitaker Battery Supply Company, claimed to do away with squeaks, 
chant was practically the only channel through which an| overheated fan motor. | according» to. an announcement friction rumble and shackle bolt 

p y y g This improvement is said to add| ™ade by J. P. Whitaker, president. | oice The shackle block is me 
owner could get rid of his old car. The dealer was the only | .¢i another factor of safety to the| Mr. Atherton has been in the | be was 
jemploy of the Whitaker Battery | ticularly designed for the Chevrolet 


rson in th mmuni apable of repairing the u ar|P h 
perso the co “ ity cap ee oF & used ¢ aasche ventilating units which —— Company for several years, | car. It consists of two formed blocks 


are designed to exhaust dangerous | 
and putting it in running order for a resale. The habit of | °°. suubeave tunes toemh Saint | ind has served as sales representa- | which are drawn tightly against the 
tive in the Mid-West, with head- |shackle, and are designed to fit ac- 


accepting used cars as part payment for new ones grew UP spray establishments, thus protect- 
quarters in Chicago. 


almost without being noticed. Certainly no dealer realized |img the health of paint spray oper-| “yop en ieniti |curately. It is claimed that th 
en ignition cable sets and au- | y- s claime a ey 
ators and reducing fire hazards. |tomotive cables were added to the | | will take the jar out of riding over 


what the custom was going to bring with it. This unit may be m 
ounted on the : : rough roads. They sell for $5.50 
a ‘ <d - . . ‘ | Whitaker line recently, Mr. Ather- | TOUS y sch 108 a 
Furthermore, in those pioneer days, the demand for|rsof of the building, on the outside ian es tsemelemed ‘to toe home | PA 


cars, new or used, far exceeded the supply. The dealer had the balding os ph ey office in Kansas City, where he has 
no trouble in getting rid of any used cars he might take in;/top or sides of the booth. bug vision, of the sales of this 
as a matter of fact, most dealers had waiting lists, and PF cane oe 4 or ree 
salesmen were rather inclined to be “snooty” about letting) fire ana le ey fe met naa | CLASSIFIED ADVERTISEMENTS 


unimportant persons buy their limited merchandise. |motors with belt drives, especially| IN THE AUTOMOTIVE DAILY 
But oh! the difference that just a few years have made.|“ere lacquer and inflammable’ NEWS BRING RESULTS | 
Still does the customer look to the dealer as the one channel — 
through which he can get rid of his used vehicle and demand | CALENDAR OF COMING EVENTS 
that it be taken as part payment for a new one. But no} nanan : ies 
longer is the dealer indifferent. He must take in the used | 9-noy. 22—Tokie, Japan. World Engineer- | 25-Feb. 1—Cleveland, 0. Show at Public | 
car, but how is he to get rid of it again without wiping) ing Congress. Sotamuntie sgentbnctunies sae tenn | 
out all profit on the transaction ? 4- 9—Chicago. oor ae Equipment As-| 27-2 28—Chicage. National Automobile Deal- 
From an accidental and not troublesome custom in Se SS ers’ Association Convention. 
pioneer days to the everlasting problem of 1929—that is 
the record of the used car. Will the used bedroom suite, 
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6- 8—Detroit, Mich. National Automotive a 
Parts Association Convention. FEBRUARY 
- &—Sioux City, Ia. Iowa Automotive 1- 8—Minneapolis. St. Paul Automobile 
Merchants’ Association, eleventh an- | Show. 





- i nual convention 3- 8—Ottawa, Canada—Motor Show. 
the used stove and the used radio set live to plague other 7-16—London, England. Truck show | 10-15—Indianapolis. Automobile Show SHACKLE cashions put out pd 
9-16—Chicago. Automobile Salon at Hote!; 25-March 2- —anee, Wash. Automobile Shackle Cushions Company fo 


11-14—Chicago. National Tire Dealers’ As- | —— ——_____________ as BBs haecn cntnese canine 
sociation Convention and Trade Ex- | 
hibition at Sherman Hotel. 
11-16—Detroit, Mich. National Standard | 





a 
| 
industries ? | Drake. | Show , Ch 
; | evrolet cai cars 


Ownership vs. Rental 


y Parts Association Show a Convep 
mT . ba witht. tior 
L [ on the Pacific Coast there is a department store! j21; Toronto, canada. Society of Auto- Where There Are Squeaks 
with a radio department which does a business of —— 
more than $25,000 a month, handling a considerable amount | 4-24—Paris, France. Truck show | 
> . . ‘ DECEMBER " 
of it on the deferred payment basis. Early I MS CALCEY)| +. oeiccmn Wack SEbicr Coach ieee THERE IS WEAR 
this radio department discovered that it was dangerous tv, ,. w—New. York. A eitite Malan atl a ememunaee 









sell a set with so low down payme! ¢ > customer Hotel Cor re WI : ° 

might feel free a any le to turn “tes Poe Rly if it did so Institute, ae canal’ mseen ere there is oil there 

not happen to be convenient to make the payments as they | 7-18—Brussels, Belgium. Avtomobile show | are no squeaks 

came due. At one time the radio department had to take! 44; New yor AEX nal Automobile | = 

sige har phd pi oe bss Pisce ales ee i f-11Fint, Eee Ben tve | Manufacturers Should inctatl 
105 vas 3 vite. ‘ ; Engineers’ Annual Dinner Dealers Should Replace With 


Out of this experience has come a set policy that mo! 11-1s—attantie City, N. J. American Road- | 
builders’ Association Cor vention. | 


radio set can be boug SS ¢ , ay ‘ st | 
on = % vught unless a dow n payment of at least 11-18—Philadelphia, Pa. Automobile show. RK eS 
25 is made. This initial payment is not burdensome, yet | 11-18—Buffalo, N. ¥. Automobile Dealers’ VORB 'a1..2 


Association Show, 174th Regiment 








it is large enough to make the customer loath to have the! Armory. «a 

set repossessed | 11-18—Newark, N. J. Automobile Trade Softens Riding | Central System 
rca se i ; ; ; } Association Annual Show. Eases Steering for pass. cars. 
This condition does not apply to radio time sales alone. | 12-18—Cincinnati, 0. Automobile show. Silences Parts Pressure filled 


, ee Pe a hd Sine Ee eee niet phe ie -25—Bz , Md. 1obile , 
It applies with equal force in any deferred payment trans. | 18-3>—Baltimore, Md. Automobile Show. 


action, passenger cars, trucks, tires, accessories or what > ieee sapere Stason 
18-25—Harrisburg, Pa. Annual Automobile 


No Driver Attention | for trucks-buses. 
New low cost designs 













you will. One of the fundamentals in selling on time ought | Show of the Harrisburg Automotive CHASSIS LUBRICATING COMPANY, 
sociation. 
to Lends assur vag ~ the buyer always has a sufficient | 1s- -26—Boston, Mass. Annual Automobile Rahway, N. J 
investment in the product he is purch: g. 21-24—De , a es 
p asing to make him | 21.2 o6~Reerenh. Bie. Borlaty of Autemneting | GOULD ALLEN CAPITOL BUILDING DETROIT 





reluctant to have the article Hol back by the seller. u-teb. Goluieene. Matlenas Aabemabite 
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WEAVER SALES STAFF 
ATTEND ANNUAL SESSION 
AT SPRINGFIELD PLANT 


Springfield, 1., Nov. 4.—Thirty 
members of the sales department of 
the Weaver Manufacturing Com- 
pany are attending the annual sales 
conference at the factory plant 
here. C. F. Hodgson, secretary and 
sales manager, is in charge of the 
event. G. E. Weaver, vice-president 
and F. A. Bohnhorst, export man- 
ager, have returned from an ex- 
tended foreign tour and described 
export prospects. Message was read 
from I. G. Weaver, president of the 
company. 

The salesmen were guests of the 
company at a dinner party in the 
Hotel Abraham Lincoln. Study of 
new automotive equipment being | 
developed at the Weaver laboratory | 
was a feature of the meeting. | 
Brake-tester, headlight tester, auto- 
mobile lift and wheel alignment in- 
dicator are principal new products 
this season. Comprehensive outline 
of the program of the planning de- 
partment of the laboratory for 1930 
was presented. This week the en- 
tire group will attend the show of | 
the Motor and Equipment Associa- | 
tion in Chicago. 


W. C. HECKER NOW HEAD 





Plant Extension 














Galesburg, Ill., Nov.4.—The Adams 
| Manufacturing Company, owned by 
|B. D. and H. D. Adams, has pur- 
| chased entire stock of the Meyer- 
| Foley Company and will be merged, 
| but no decision has been made upon 
|change of the name yet. The con- 
|solidated companies will continue 
manufacture of automotive acceler- 


|ator foot rests, pressed steel pulleys, | 


metal stampings and other special 
machinery. Sales of the automotive 
foot rest are reported to have in- 
creased 267 per cent. over last year 
and other lines have 
increases. 





had similar | 


Buffalo, N. Y., Nov. 4.—The East | 
Side Plating Works, specializing in | 





| replating of automotive equipment, | 
j has been established in a one-story 
| building at 1522 Bailey Ave., under 
| the management of Edmund Meyer. 


Jersey City, N. J., Nov. 4.—Frank | 
Della Torre and Nicholas Haweeny | 
have leased for a number of years, 
with an option to purchase, the 
newly completed brick and steel ga- | 
rage at 260-263 Central Ave., Jersey | 
City. The building is of the latest | 
; modern construction and covers the | 
entire plot, 50x152 feet, and the} 
| walls were built to permit the con- | 
| struction of additional upper stories. 
The lessees will conduct a public} 
garage and accessories and supplies | 
| depot on the premises. The net ag- | 
gregate rental under the lease is} 
| $60,000 and the option to purchase | 
must be exercised within the first 
three years. 


CAR, ACCESSORY GROUP 
ELECTS HILL PRESIDENT 


Newark, N. J., Nov. 4.—W. S. Hill, 
was last night elected president of 
the Central Avenue Automobile Row 
Association, which has just been 
organized. 

Other officers elected, all Central 
Avenue automobile and accessory 
dealers, at a dinner meeting are C. 
S. Whitman, Jr., manager of the 
Hardman Motor Company, vice- 


| president; J. W. Banks, manager of | 


the Graham-Paige Company, sec- 
retary, and Robert White, manager 
of the L. and W. Knight Sales Com- 
pany, treasurer. 

Named as members of the board 
of trustees were J. C. Chadwick, 
manager of the Packard Motor Com- 





OF CURTIS MFG. CO. 


St. Louis, 
Hecker 


Nov. 4 Walter C 
formerly senior vice-presi- 
dent of the Curtis Manufacturing 
Company, St. Louis, has been elected 
to the presidency of the company 
and its subsidiary companies, in- 
cluding the Curtis Pneumatic Ma- 
chinery Company, Curtis Saw Com- 
Pany and the Curtis Clutch Disc 
Company 

E. H. Steedman, retiring presi- 
dent, retains his place on the board 
of directors. Mr. Hecker became as- 
sociated with the Curtis organiza- 
tion in 1905, as sales manager 
shortly thereafter becoming secre- 
tary. subsequently vice-president 
and now president 


IOWA LEADS COUNTRY IN 


CONCRETE ROAD BUILDING 


fa., Nov. 4.—Iowa is 
building more miles of concrete 
State highways in 1929 than any 
other state. At the end of this year, 
765 miles of paving will have been 
laid in the state. 

Illinois, the second highest state, 
will have built 632 miles and New 


Des Moines, 


Would you read 


every word of this 
short message 


to avoid having one flat tire? 








York, third on the list, will complete | 


537 miles. The total 
states will be 6,209 miles 


for the 48 


This com- ! 


pilation was made from official fig- | 


ures furnished by the Highway De- 


partments of each state to the Iowa 


Automobile Association 
AMERICAN CABLE MOVES 


ITS CHICAGO OFFICE | 


Chicago, Nov. 4.—The Chicago 
headquarters of the American Cable 
Company, handling sales and serv- 
ice on Tru-Lay wire rope and Tru- 
Loc fittings in the Chicago region, 
have been moved to the recently 
completed Chicago Daily News 
Building. The former address was 
160 North La Salle Street; the new 
is room 1765, 400 West Madison 


St.. Chicago. 


Youngsville, Pa., Nov. 4.—George 
Barlett, who formerly operated an 
automobile paint shop and fender 
Straightening service on Pennsyl- 
vania Avenue, Warren, Pa., has 
awarded a contract for the con- 
struction of a modern one-story 
brick and concrete building on East 
Main Street, here, to be equipped 
for special automotive painting and 
top renewing work, as well as 
straightening of fenders and motor 
car bodies. 





Shop Expansion 





Duluth, Minn., Nov. 4.—Increased 


business forcing expansion will re- 
sult in the removal of the United 
Electric Service Company, now lo- 
cated at 232 East Superior St., into 
new and larger quarters in the early 
part of 1930 according to an an- 


nouncement made public by offi- ' 


cials of the company. Dealing in 
automobile accessories in which it 
is enjoying a healthy business, this 
company is engaged as factory dis- 
tributor for twenty-seven factories 
manufacturing all types of auto- 
mobile accessories. George Mickel- 
son is president of the United 
Electric Service Company. 

Penn Yan, N. Y., Nov. 4.—A mod- 
ern garage and service station, in- 


cluding a complete tire and acces- | 


sories store, has been established on 
the main thoroughfare in Rushville, 
near here, by Ray S. Blodgett. It 


is known as the Blodgett Garage | 


and has been incorporated with a 
capital of $10,000. 


vo — 


The thing that holds the air in your tires is a small 


article called a “valve 


core,’ or “valve inside.” 


ACTUAL SIZE OF 
SCHRADER VALVE CORE 


The best ones that are made cost you only a few cents 


apiece. less than thirty cents for a box of five. The poorest 


ones that can be made cost you just about the same. It’s a 


cinch you can’t save 
valve core. 


Valve cores cost so little, they are so insig- 
nificant in size and price, that many motorists 
think “Schrader makes them all” and assume 
they are getting Schrader Valve Cores when 
they buy, especially if they see a red box. 

But Schrader doesn’t make them all. 
Schrader makes a valve core that does not 
leak and does not slowly, steadily, go to pieces 


much shopping for a 


on a hot tire. To protect yourself, you must 


sure it’s a Schrader. 
If you want to buy 


take one second of your time in buying to 
look carefully at the small metal box and be 


a valve core that we 


Tire Valves 


pany; F. B. Hague, of the Fire- 
tone Service Stores, Inc.; J. Price, 
manager of Price Brothers, and R. 
A. McDonough, manager of the R. 
A. McDonough Company, 


Hartford, Conn., Nov. 4. — The 
Metropolitan Ramp Garage, the 
first of its type in this city designed 
for public use, with modern facili- 
ties for the accommodation of 300 
cars, has been formally opened with 
appropriate ceremonies attended by 
|Mayor Walter G. Batterson and 
other prominent persons. Mayor 
Batterson formally opened the ga- 
|rage by operating the mechanical 
| door opener and in a short speech 
told the need of just such an in- 
stitution in the heart of the busi- 
iness district where parking must 
' necessarily be restricted. 





didn’t make—FINE! Go right ahead. But if you want to 
replace with new Schraders the Schrader Cores the tire 
maker put in your tubes, then, for your own good as well as 
ours, LOOK when you buy. It takes one second to be sure. 

Remember that with Schraders you are safe. They are 
used in 85% of all tubes made in this country. So why 
not save yourself possible trouble and insist on genuine 
Schrader Products always? It’s worth it. 


Schrader 


Makers of Pacumatic Valves Since 1644 


A s 


Tire Gauges 














in leading National Magazines 


The motoring public is reading this advertising message 
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Aviation Daily News 





CENTRAL AIRPORT TO GET | “vi 


FEDERAL WEATHER BUREAU 


Camden, N. J., Nov. 4.—A Federal 
weather bureau will be established 
in Camden within the next few 
months where continual airway ob- 
servation and service will be given 
to fliers along the air routes of this 
section. 

The observation station, the chief 
purpose of which is to keep mil 
pilots supplied with weather reports 
along the New Yora-Ausillsa ou. 
route, will become one of the first 
such stations in the country. Simi- 
lar bureaus recently have been 
established along new Western mail 
routes and surveys of other sections 
are being made by the aerological 


. 


\N 
\ 


sion of the weather bureau. 
he announcement that the sta- 


ti 

made by W. Sanger Green, general 
menager of Central Airport, who 
said that as soon as the new ad- 
| ministration building at the Cam- 


|den field was erected, the bureau | 


| could begin operation. 


NEW PRIVATE AIRPORT 
PLANNED AT TONAWANDA 
New York, Nov. 4.—One of the 
largest and most completely 
equipped privately owned airports 
in the East will be opened by Con- 
solidated Aircraft Corporation this 
month at Tonawanda, a short dis- 
tance from that company’s Buffalo 
plant. The field contains two sec- 
tions of ground. one of 126 acres 
|} and a second of 20 acres. 


iy 
tn : 
Wi) 
ly 


Hy 


Adaptable to 


your transmission 


design. 


QUIET ROLLER BEARINGS 


{ 
| 


| 


on would be established here was | 








MEXICAN AVIATION CO. 


TO OPERATE PASSENGER | 
LINE TO BROWNSVILLE 
Austin, Tex., Nov. 4—The Mexi- 


can Aviation Company, a subsidi- 
ary of the Pan-American Airways, 


| reported to have been organized for | 
| the special purpose, has announced 


1 regularly weekly “all-expense” | 
airplane service between Texas and 
Mexico City, the line being routed 
from Brownsville, Tex., to the capi- 
tal of Mexico. This is announced 
as the first regular international 
iirplane excursion service estab- 
ished on this continent. 

In addition to two days c‘ ai- 
slane travel between Brownsvi'.e 
ind Mexico City, the sight-seeing 
eatures cover four days, one being 
. full day in the capital of Mexico, 
me day at the pyramids of San 
Tuan Teotihuacan, another at the 
Jesert of Lyons Sixteenth Century 
Convent, and another at the famous 
floating gardens of Xochimilco. 
with an entire day’s rest at Mexico 
City. 

The company reserves the right 
in its transportation agreement, in 
case of bad weather, to take the 
tourists by airplane between Tam- 
pico and Vera Cruz, and convey 
them the rest of the route by rail- 
way trains. 


NORTHEAST AIRWAYS CO. 


WILL OPERATE AIRPORT 


Y., Nov. 4.—The 
Airways Company has 
incorporated to operate 
an airport, carry passengers, give 
flying instruction, and engage in 
other activities connected with the 
operation of airplanes. The corpo- 
ration has acquired two Waco and 
one Curtiss-Robin biplane and is 
giving instructions at an airport in 
this city. Conrad C. Blom, of Schen- 
ectady, has been elected president; 
George Verkleir, of Amsterdam 
treasurer; Philip James, of Scotia, 
secretary, and Theodore Rosa, of 
Schenectady, vice-president. The 
officers are also the directors 


Schenectady, N. 
Northeast 
just been 


| the Western 


CONSOLIDATED AIRCRAFT 
BUILDS SPEEDY PLANE 
Buffalo, N. Y., Nov. 4.—Prelimi- 
nary tests made here yesterday in- 
dicate that the new Fleetster, an 
eight-place cabin monoplane, is one 


of the fastest ships of its size in| 


the world. Lieut. Leigh Wade, chief 
test pilot for Consolidated Aircraft 


| Corporation, builder of the Fleet- 


ster, reported that the ship “ex- 
ceeded expectations.” Tests will be 
continued for another week under 
the supervision of Department of 
Commerce officials. Designed 
have a cruising speed of 180 and a 
top speed of 200 miles per hour, 
the Fleetster is intended for high 
speed transportation for commer- 
cial operators, and is particularly 
appropriate for private corporations 
desiring to own individual ships 


WESTERN AIRCRAFT SHOW 
TO BE STAGED NOV. 9-20 


Nov. 4.—Plans for 
Aircraft Show, to be 
held in Los Angeles November 9 to 
20, indicate that it will be the most 
important aeronautical exposition 
ever held in a Western state. Cliff 
Henderson, managing director. said 
last week. 

The building at Wilshire Boule- 
vard and Fairfax Avenue, in which 
the show is to be housed has been 
remodeled to afford 100,000 square 
feet of floor space. Exhibits will 
include about seventy airplanes of 
various designs and sizes and a va- 
riety of aviation instruments. In- 
surance of $2,000,000 will be taken 
out on the entire display, it is said 


Los Angeles, 


AVIATION CHIEFS TO SPEAK 
TO INDIANA SECTION S. A. E. 


Indianapolis, Ind., Nov. 4.—Three 
national figures in the development 
of commercial aviation will be 
among the speakers at the monthly 
meeting of the Indiana Section, So- 
ciety of Automotive Engineers, here 
November 14, it is announced by 
Harlow Hyde, secretary. 


An Announcement 
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Boeing System Plans 
22 Radiophone Stations 
On Routes in 9 States 


GEATTLE, Nov. 4.—Boeing Sys- 

tem has filed formal applica- 
tion for permission to erect twen- 
ty-two radiophone stations in as 
many cities in nine states on its 
transcontinental and Pacific Coast 
air miail-express and passenger 
. routes. The plane and ground 
radio equipment is being manu- 
factured by Western Electric Com- 
pany in its Philadelphia plant and 
is to be delivered in thirty days. 

The Boeing Chicago-San Fran- 
cisco route planes will be operating 
| with radiophones by Christmas and 
jthe Seattle-Los Angeles planes 
| shortly after the first of the year. 
| The equipment, built under de- 
| signs developed by Boeing radio en- 
| gineers in collaboration with equip- 
| ment companies and Department of 
Commerce representatives, enables 
pilots to talk to ground stations as 
distant as 200 miles from an altitude 
of 12,000 feet. Pilots of planes in 
flight can talk to each other. 

The Boeing chain of stations, 
which will be the first installation 
on the Pacific Coast and the trans- 
continental air lanes, will be known 
as the “Red Chain,” a designation 
given by the Federa] Radio Com- 
mission. 

Pacific Coast stations will be 
located at the United Airport at 
Burbank, Cal., on the city limits of 
Los Angeles, Bakersfield, Fresno, 
Oakland and Redding, Cal.. Medford 
and Portland, Ore., Tacoma and 
Seattle. Wash. 

On the _ transcontinental route 
stations will be placed at Oakland 
and Sacramento, Cal. Reno and 
Elko, Nev., Salt Lake City, Utah, 
Rock Springs and Cheyenne, Wyo., 
North Platte, Lincoln and Omaha, 
Neb., Des Moines, Cedar Rapids and 
Iowa City. Ia, and Chicago. 





MOTO METER GAUGE 
& EQUIPMENT CORPORATION 


The products listed below will 
continue to be monufactured 


by the combined factories of 


the MotoMeter Gouge & 


Equipment 


AUTOMOBILE PANELS 
AUTOMOBILE HORNS 
AUTOMOBILE EQUIPMEN 


Corporotion: 


T 
DISTANCE TYPE THERMOMETERS 
INDUSTRIAL THERMOMETERS 
RECORDING THERMOMETERS 
GAUGES FOR STEAM, VACUUM 
ALTITUDE, OXY-WELDING, AIR 
PRESSURE AND OIL PRESSURE 


E feel that the automotive industry will be inter- 
ested in the announcement thot it will have at its 
service in the new MotoMeter Gouge and Equipment 
Corporation the combined orgonizotions and resources 


of the former Safe-T-Stot Company, the Nagel Electric 


Compony, the MotoMeter Compony, iInc., and 


GASOLINE TANK GAUGES 


ELECTRIC HEAT MEASURING 


GAUGES 


ELECTRIC TEMPERATURE GAUGES 


AMMETERS 


AVIATION INSTRUMENTS 


MARINE INSTRUMENTS 
TIRE TESTERS 

SPARK PLUGS 
BAKELITE PARTS 


SOLE SALES AGENTS FORK 


BOYCE MOTO METERS 


the 


Notional Gauge and Equipment Company, including 
the factories of these orgonizotions here and abroad. 


This great organization will be devoted to serving the 
industry with which its units have grown up and to 
amplifying and improving this service as time goes on. 


This is our assurance to the automotive trade thot not 
only will every product monufactured by this compony 


be of the highest quality, but that our merchandising 


policies will be on the some high plane of honesty ond 


squore dealing as our products. 


We hope to merit for the new organization the some 


generous cooperation the industry has in the post 


accorded our individual units. 


Pe Sb pp cei Core 


PRESIDENT 


MOTO METER GAUGE & EQUIPMENT CORPORATION 


KK 
CQ PLANTS AT 
CANADA 


WH 


F 


LONG 


LONG 


ISLAND CITY, N. Y. 
RANCE ENGLAND 


ISLAND CITY, N. Y. 


TOLEDO, OHIO 
GERMANY 


LA CROSSE, WItS. 
AUSTRALIA 
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A Sales Franchise 
for CURTISS-WRIGHT Aviation Products 


The Curtiss-Wright Sales Corporation in this announcement desires to bring to your 
attention the fact that they will function in the appointment for the distribution of 
airplanes produced by the Curtiss-Wright Company and the following subsidiary 
companies: 


TRAVEL AIR COMPANY 
MOTH AIRCRAFT CORPORATION 
CURTISS-ROBERTSON AIRPLANE MANUFACTURING COMPANY 
LOENING AERONAUTICAL ENGINEERING CORPORATION 
CURTISS AEROPLANE & MOTOR COMPANY 
KEYSTONE AIRCRAFT CORPORATION 


By reason of the prominent standing of the Curtiss-Wright Group, second to none in 
the industry in engineering, manufacturing and financial resources, the desirability of 
sales franchises will be fully recognized. They afford an opportunity to high class sales 
and distributing organizations, especially those with experience in the automotive field, 
to enter into the sale of aviation products under the most favorable circumstances. 


The market for Curtiss-Wright products is firmly established. Curtiss-Wright service 
organizations now cover the country and will be a bulwark of strength to the local sales 
organizations. A program of advertising and other forms of promotion will insure 
continued progress in Curtiss-Wright sales during the coming year. 


Our organization is now ready to consider applications for sales franchises of Curtiss- 
Wright aviation products. 


CURTISS-WRIGHT SALES CORPORATION 


Department 1-A 


27-29 WEST 57TH STREET, NEW YORK 
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Cumulative New Commercial Car Registration I able, September, 1929 
Returns for today: Arizona, Massachusetts, Wyoming 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 
- T rl ~ 
» 8 oa | = | | o | be | r > | | ~ ” 
Lal | ‘ ~ : om | P | ° } 
s | 2s @| ¢ S o1,§ lee z »i/s | § | SB | 6 /s8las 
States 8 (3/2/28) 2) 8] Els ei  siss tc | & |. |B!) 815 |) & | S| F | S [F888 | Totats| states 
3 Elss is S -|33i' aie ev © © 3 3 | & iSvlea 
< 56" SE laFl 6 : «= | os SIEFi 5s Ef | B ce ela nm | an = | = |e¥iss 
Alabama | 1 506 | 3 | { 1; 184! 4 2 | 2 5 | | 708 Alabama 
Arizona | 81 24 1 148 5; 13 2 4| 4 5 | | 287| Arizona 
Arkansas | 2-296 12 7 232 4 «8 3 2 2 1 1 15 4 ; 2 626 Arkansas 
California | 24 481 3, 187 3 15] 21; 1243 54.41 16 2 82 3 16} 23 8 14 9 38 1] 103 2387 California — 
Connecticut | 5 7 162 11 50 5 8 6 247 31; 25) 2 39 2| 2 9 3 6 15 4 «12 673'Conn. 
Delaware | 1 42 2 | 1 2 3 5 3 | 1 2 1 | | 103 Delaware 
Florida | 4 141 17 1] 1; 27 4 17 7 7 | 2 1 5 | 444 Florida 
Idaho | 148 1 25 5] 158 12; 36 1 6 11| 3 1 1 4 | 1 413 Idaho 
Illinois | 10 5, 590 51, 127 2 16, 12) ~+=«916 20; 165 8 53 1 | 2 1 41 18 | 106 2144. Illinois | 
Indiana | 7 20 467 7 72 2 4, i 599 37.75 4 29 1 7 16 35 4 7 9 1397 Indiana — 
Kansas | 5 286 3 44 2 2 1 350 23 48 1 11 2 2 + 1 26 3 | 4 818!Kansas 
Kentucky | 9 173 2 24 6 207 13 46 3 | 10 1| 1 2 10 2 1 5 515 Kentucky 
Louisiana | 322 18 1 24 420 13 60 2 6 | 1 10 | 8 863 Louisiana 
Maryland | 17 12 171 13 38 1 6 6 233 16 38 18 21 2 | 12 6 7 32 { 10 659 Maryland 
Mass’setts | 30 15 283 12 128 7 23} 18 476 59 62 29 ] 71 1 2| 7 7 l 17 32 | 18 1299 Mass. : 
Michigan | 9 2 726 2 104 9 31| 41| 1380 67 104 a 1 81 s 1 46 9 2 | a= 2662 Michigan 
Minnesota | 319 4 36 1 12} 5| 519 13, 112 13 18 | 17 12 {| 15 1096 Minnesota 
Missouri | 3 8 454 9 49 2 10) 10, 561 23 «65 ~=—s«10 l 15 2 1 5 ] 4 33 4 2 5 1278 Missouri 
Montana | 156 20 9| 1 203 6 68 5 | 3} 1 20 5 | 498 Montana 
Nevada | i ] 8 i] 34 3 2 | l ] 1 | 6 72 Nevada 
New Hamp. | 1 2 «80 18 I “4| 4 3 & 3 10 | 1 2 } 2 231.N. Hamp. 
New Jersey | 12 22, 460 10 =—-140 16} 7 (663 44 «57~— 50 4 i 46 4| fs 4 5 13°37 4% 48 1653. N. Jersey 
New Mexico | 101 1] 1 2 38 4 4 | 3 2 5 1 | 177 New Mex. 
New York | 80 121 # «772 69 233 k 29} 18, 1402 44 153, 110 3 9 99 4 8 11 38 9 32 «56 3476\New York 
Nor. Carolina | 395 40 2 8} 1 476 17 42 7 3 3 2 13 9 lj 20 1039 Nor. Car. 
North Dakota] 288 2,27 9 1 285 16 165 3 2 is; 1 1 815,Nor. Dak. 
Ohio | 8 31 719 4 12] 7 19] 7 901 53 108 25 4 57 l 9| 1 9 3 61 41 5] 47 2242 Ohio 
Oklahoma = | 2 6 383 3 (52 12 7 331 8 49 3 8 i rT i 4 16 . ' 891 Oklahoma 
Oregon | 114 32 3| 4 195 15 20 9 I 2 3 5 5 | 16 424 Oregon 
Pennsylvania | 56 33.844 22; 193 5 32 32, 1243 68 155 85 12 93 l 4| 14 32 4 5454 3] 53 3092 Penna. 
Rhode Island | 4 2 71 2 38 2| 2 85 22 7 7 21 1] 2 4 l 3 | 3 277 Rh. Island 
So. Carolina | 210 13 4] 2 187 8 613 1 1 1| 1 “3 «6 | 450 S. Carelina 
South Dakota| 153 1 2 4 117 4 101 1 12 2| 3 16 | 1 4278S. Dakota 
Utah | 98 12 2 214 8 14 1 8 8} 2 3 1 | 1 372 Utah 
Virginia | 8 7 470 38 1 | 1 490 21046 6 1 16 f | 4 1 14 7 } 13 1150 Virginia 
Washington | 173 31 9} 380 16 2 3 18 2 10} 1 2 10 10 | 32 723 Wash'ton 
West Virginia | 6 15 1 42 1 7 3 155 17 30 1 14 3 1] 9 1 | 5 451 West Va. 
Wisconsin | | 299 14 "<= i 9| 5 373 20 60 I 3 21 1] 2 3 1 28 4 1} 15 896 Wisconsin 
Yyoming l is 6 | 1 90 2 22 5 | 1 1 | 201 Wyoming — 
Dist. of Col. | l 32 2 3 i | 121 12 2 1 1 4 | 4 1 5 | 1 192 Dist. Col. 
Totals | 278 319! - 11480 247 «2041 62 321] 216 15977 877 2070 447 10 41 893 42 92| 93 145 132 556 435 30] 673 37477 §=©Totals 
bany connections are made for Winchendon. Athol, Orange, Green- portation Company, Abilene; L. K. 
In the Bus Field Utica, Buffalo and points west to) field. North Adams, Williamstown TEXAS GRANTS 26 MORE Gikeyson, Silverton; C. B. Owens, 
the Pacific Coast, opening up a new Troy. PERMITS FOR OPERATION ames: Sie 5. ee ae 
route for passengers from the East- : ei sean 0 OM . ‘ae 
Boston, Mass., Nov. 4—A daily erm Seaboard. A stop is made at Paintsville, Ky., Nov. 4—Sale of OF MOTOR TRUCK FLEETS ee, ee el * ogee 
motor coach service over the Mc- Whitcomb’s Summit to give pas- the Bald Eagle Bus Line, operating Nr 'M:: po Ro eal psn Benite: 
hawk Trail between Boston and Al- sengers an opportunity to enjoy the between Louisa, Ky., and Hunting- Austin, Tex.. Nov. 4—That there Carers Stoker Freight Line. Tulia: 
bany, N. Y.. has been inaugurated view from the heights of the Mo- ton, W. Va.. to Conley Brothers Bus is a decided increase in the motor Beaumont-I ufkin Truck Lines 
by the Boston & Maine Transpor- hawk Trail. Passengers are picked Company of this city, for $19,500 is . . Beaumont. and George D. Chisen. 
tation Comnany. a subsidiary of the up at intermediate points. including announced by A. R. Jimison, former truck . transportation business in Wellington _ o . a 
Boston & Maine Railroad. At Al- Lexington, Concord. Fitchburg. owner and operator of the line Texas is shown in the fact that ee 
twenty-six additional permits for ' ¢ 
the operation of Class A motor truck Jamestown, N. Y., Nov. 4— 
— freight lines were granted by the George L. Maltby. president of the 
EE motor bus division of the Texas George L. Maltby Motor Car Com- 
Railway Commission at its last pany Oaklan d. Pontiac and Pierce- 
meeting Li new operators li- Arrow dealer. and general manager 
censed wer of the Ja mestown Street Railway 
J. J. AS heres Center; Naylor & Company the Jamestown Motor 
Mahaffey, Clarendon; H. G. Parke, Bus Transportation Company and 
Troup: Clyde Crawford, Lewisville; the Jamestown, Westfield and 
Walter Heintschel, Fayetteville; Roy Northwestern Railroad. has been 
J Gillespie, Amarillo; Hawkins elected president of the three trans- 
Truck Line, Turkey; Pete Smith. portation systems serving this com- 
Lometa; E. N. Patis. Sanger; Pres- munity He has been identified 
ley Truck Line. Rosenberg; Charles with the transportation industry, 
r. Gillespie. Glen Rose; Ernest both traction and automotive, for 
Boynton, Gatesville; Abilene Trans- more than nineteen vears 
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BAKER-RAULANG 
BREWSTER 
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Exhibited by Coachmakers 


FRANKLIN 
LA SALLE 
LINCOLN 
PACKARD 


Coachwork Exhibits by 
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UDKINS 
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“Presenting the cA ristocracy of Motordom 
Hotel DRAKE, November 9th to 16th 


2:00 to 11:00 P. M., Including Sunday 
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nstallation QUICK 


AND EASY.... 
Liberal 


Dealer Margin! 


You can install a HaDees Hot Water Car Heater 


CLEAN, in from 30 minutes to 1!) hours. ‘The liberal 

dealer margin, together with the sensational 

ODORLESS popularity of this revolutionary car heater, 

+ makes it important that you get in touch with 
HOT WATER your distributor today for full information. 
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OCTOBER SALES ( ichmond Banker Gives re, bo succeed." 
Reassurance to Dealers 


FAIR IN KENTUCKY 


Big Tobacco Crop to 
Release Cash to 


Growers 


| OUISVILLE, Ky., Nov. 4.—Octo- 

“4 ber sales with the Louisville 
dealers and distributors have been 
very fair and the outlook is be- 
lieved to be for fair business to 
mid-December, normal holiday 
business and a good spring. Con- 
ditions throughout the state have 
been especially good. 

There is a large tobacco crop, best 
in several years, on which sales will 
start about December 1, and which 
should release much money to the 
growers. Corn prospects are fair 
The dairy industry, along with cat- 


that in Louisville, where there has 
been nothing out of the ordinary to} 
increase available money, and again 
the rural sections pay little or no, 
attention to stock markets 

George Holmes, manager of the | 
Leyman Motor Company, Buick-| 
Marquette distributor and dealer, at | 
Louisville, said that he felt that the 
situation out in the state was quite | 
good. Locally the difficulty is in 
disposing of used cars, the dealer 


received two postponements in de- 
livery of orders in one day on ac- 
count of stock market operations of 
buyers, who had been waiting on 
delivery of particular models, but 
that he felt that the liquidation in 
the stock market would result in 
better eventual conditions. It is 
going to make for a little slower 
business for the time being, but it) 
will result in many small specula- 
tors getting out of the market and 
again settling down to business, and 
have a steadying effect on business | 
in general. 


SOUTH CAROLINA ROAD 
BOND MEASURE TO PASS 


Columbia, S. C., Nov. 4.—The 
present outlook for the $65,000,00C 
South Carolina highway bond pro- 
gram is that it will go through un- | 
impeded by the legal difficulties | 
which were forecast when _ the 
scheme was approved by the Stat 
Supreme Court. 

The act provides that not mor 
than $20.000,000 of the total may 
not be issued in any one year. It 
provides, however, that in lieu of 
the bonds, the state may borrow 
with notes, to be retired later on by 
proceeds of the bonds 


THOMS HEADS INDIANA 
LAMP DIVISION SALES 
Detroit, Nov. 4.—Sales of the In- 
diana Lamp Division of the Allied 
Products Corporations, here, in the 
tuture will be under the supervision 
of William F. Thoms, vice-presiden: 
of the Allied Products Corporation 
assisted by L. P. Chittenden, ac- 
cording to an announcement by R 
O. Cunningham, president, All fu- 
ture communication regarding sales 
must be addressed to Mr. Thoms at 
the Detroit office. 


VITALE CORPORATION PLANS 
$350,000 CALIFORNIA PLANT 
Santa Ana, Cal. Nov. 4.—Work 
will start soon on a $350,000 factory 
to house the Vitale Corporation, 
manulacturers of pistons  nsed 
largely in airplane engines. The 
company has been recently incor- 
porated and is headed by Henry M. 
Kinslow, who is head of the Kins- 
low Machine Shop, where the pis- 
tons have been manufactured in, 
the past. The factory is to be lo-| 
cated at 2300 South Main St. Vi-; 
tale pistons are standard equipment 
in Kinner and Axelson airplane en- 
gines. The plant will have an an- 
nual output of 350,000 pistons. The 
board of directors includes Kins- | 
low, his machine shop associate. 
Richard F. Cribaro; Byron V. Cur- 
ry, Homer Chaney and John S. Mc- | 
Carty. 


CONTINENTAL AIR SERVICE 
ADDS TWO NEW STATIONS 
Chicago, Ill, Nov. 4—-The addi- 
tion of Decatur, Ill., as a flag stop 
and completion of arrangements for | 
use of the Parks Air College field | 
at St. Louis for planes of Continen- 
tal Air Services, Inc., on the Chica- 
go-New Orleans route were an- 
nounced to day by Major M. D 
Mann, president. Travel between 
Decatur and Chicago and St. Louis 
is expected to add considerably to 
traffic density on the northern end 
of the route. 


AUTOMOTIVE 


ICHMOND. Va., Nov. 4 (UTPS) ' 

Despite the severe stock market 
break, America’s population still 
must be fed, clothed, transported 


and amused, and business men 
exercising sound judgment will 


make money in Richmond as well 
as elsewhere, William H. 
Schwarzschild, president of the 
Central National Bank of Rich- 

mond, told the Richmond Auto- 
mobile Dealers’ Association at 
their banquet at the Hotel Rich- 
mond here. 

Mr. Schwarzschild's taik  fea- 
tured a rousing meeting of the as- 
sociation. attended by sixteen of the 
eighteen member dealers and their 
salesmen, totaling nearly 200 men 
The meeting was the largest of its 
kind held here in several years 

The banker's advice to dealers 


DAILY NEWS, 





UESDAY, NOVEMBER 5, 1929 
| down losses and exvenses, if you 
to succeed.” 

rich nation,” he 
stated. “Its millions of people 
must be clothed, fed, transported 
and amused. Business will go on. 
While there will be retrenchments 
here and there, the people have 
got money and they will spend it 


was to put 1eir siness on a ? ; 

oe put their business on for good products. You automo- 

sound basis and make it net @ bile dealers control in no small 

profit. Dealers frankly admitted wavy the transportation needs of 

‘ San , on vey 

they have suffered losses this year Richmond's 20,000 population. 
You can prosper by adopting 


in the handling of used cars sound business methods.” 


Commenting on the recent severe H. J. Bullock, representing the 
break in the stock be nose & Mr. National Automobile Dealers’ Asso- 
Schwarzschild stated that bankers ¢iation, recited efforts now being 
of America had been issuing warn- made in behalf of dealers to secure 
ings for some time that the stock petter co-operation from automobile 
market could not continue its bull- manufacturers. Successful dealers 


ish pace indefinitely. He reminded 
his hearers that only by hard work 
could the automobile salesman suc- 
ceed. 


he declared, find it advantageous to 
confer with théir banker before 
making any big transaction 

Mr. Bullock said in part: 


In 1920 banks here did not look “Every sales talk must be built on 
with favor upon extending credit the requirements of the man _ to 
lines to automobile dealers,” he de- | whom you are trying to sell merch- 
clared “That period has passed, andise. Qualify your prospect be- 
but you automobile men still have fore you try to sell him If we 
got to learn the lesson of holding worked half as hard selling our 


tle and pig raising, has been satis- 

factory, while the coal = oil io ° ' 
have been in better shape. ura 1at t 1e in St , 
outlook is relatively better than OUO 


of Great Minds 
serves Shall Benefit the Most People 


N INSPIRED Chrysle 


engineer conceives a new 
mechanical principle; a noted scien- 


tist develops a new metallurgical 


treatment—and _ instantly 


cient minds that guide tl 


efforts of Chrysler Motors plan 


ways and means of applying the 


discovery to each of the 


Chrysler Motors products. 


In this way, advancements of 


practical value 
made available 
at many price 
greatest possible 
may enjoy them. 


Thus it is that even the 


priced cars buile by Chrysler Motors 


embody such features as the un- 


to the world are 
in many products 
levels so that the 


number of persons 


rMotors equaled Chrysler weatherproof 
internal-expanding 4-wheel hy- 
draulic brakes, the characteristic 
Chrysler-designed high-compres- 


the efh- 


1¢€ group 


sion L-head motors, the high- 
turbulence offset combustion 
chambers, the rubber engine 
mountings, the subtle perfection of 
various Chrysler styling and coachcraft, 
and many other typical Chrysler 


contributions to motoring progress. 


Every day, every week, every 


month, the tireless quest for quality 


y 
I 


'merchandise as we do our griev,« 


ances, all of us would prosper more, 
The N. A. D. A, is a university pre- 
senting ideas, methods and plans to 


its students. the dealers. Some 
high class thinking has got to be 
done in the hiring of automobile 


salesmen. If you get the idea im- 
planted firmly in your head that you 
must sell cars, rather than look for 
the person who wants to buy an 
automobile, your sales will increase, 
The man who wants to buy a car 
comes to you; your job is to con- 
vince new prospects that their 
transportation needs can be served 
by your products.’ 

The association voted to assess 
members for group membership in 
the National Automobile Dealers’ 
Association 


MILLER H. BOESHORE DIES 
Philadelphia, Nov. 4-—Miller H, 


Boeshore, secretary and treasurer of 
the Acme Gear Company, the Acme 
Electric Company and the Central 
Machine Company, died at his home 
4819 North 13th St 














goes forward in the great Chrysler 
Motors Iingineering Laboratory in 
Detroit—to the end that higher 
lowest- quality may be expressed in terms 
of greater value for all the vast 


public that usés motor cats. 





Lhe tensile strength of rubber is 


afc: ted hy tem- 


perature. In the Chrysler Motors engineering 
laboratories only the highest grades of rubber are 

selected after heat and cold treatments from 
158° F ta 60° below xero F. | 


CHRYSLER IMPERIAL CHRYSLER “77” CHRYSLER “70” . CHRYSLER “66” | 
DODGE BROTHERS SENIOR . DODGE BROTHERS SIX . DE SOTO SIx 
PLYMOUTH DODGE BROTHERS ‘TRUCKS, BUSES gnd MOTOR COACHES— 


FARGO TRUCKS aad COMMERCIAL CARS 


All Products of Chrysler Moatorg 





CHRYSLER MARINE ENGINES: 














Al branches on the same tree; all growing out of 
the Chrys/er root principle of standardized quality 
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M.E.A. Program for Today 
And Tomorrow at Chicago 


YHICAGO, Nov. 4.—The high 
lights on the M. E. A. program 
for tomorrow and Wednesday 
follow: 
Tuesday 

General Merchandising Session— 
Convention Hall, Coliseum, 9.30 a. m., 
President N. H. Boynton presiding. 
Report of sales development com- 
mittee, T. W. Whipple, chairman: 
sales development activities. B. W 
Ruark, assistant managing director; 
announcements; show 
2 to 5.30 p. m.; luncheon to repre- 
sentatives of the press. west 
room, Stevens Hotel ‘by invitation) 
1 p. m., President Boynton pre- 
siding 

Overseas Automobile 
Meeting — Convention 
seum, 2.30 p. m.; parts 
turers’ dinner, private 
No. 2. Stevens Hotel. C. C 
chairman, 6.30 p. m.; shop equip- 
ment manufacturers’ dinner. west 
ball room, Stevens Hotel, George L 
Brunner, chairman, 6.30 p. m.: ac- 
cessory manufacturers’ dinner 
north assembly room, Ste\ Hotel 
S. H. Fulton, chairman, 6.30 p. m 
Wednesday 
Divisional Meeting 


Club Export 
Hall Coli- 
manufac- 
dining room 
Secrist 


ens 


Jobbers 


Con- 


~~ -- 


attendance, | 


ball | 


ee 


! ventional Hall, Coliseum, 9.30 a. m., 
Vice-President 
siding. High spots of year’s work. 
based on board of directors’ and 
Council C activities, E. R. Seager; 
financial plan of the association. as 
applying to Division C, C. H. Burr; 
program for strengthening jobber 
distribution. (a) general 
tion, B. W. Ruark; (b) plan for sup- 
plying jobbers information on 
manufacturers, G. H. Niekamp; (c) 
car manufacturers’ policies as re- 
lated to jobber distribution; (d) 
jobber - manufacturer relationships, 
|A. S. Hunt; (e) analysis of competi- 


itive channels of distribution, H. D. | 


| Howard 

Manufacturers’ Divisional Meet- 
ing, north ball room, Stevens Hotel. 
1930 a. m., Vice-President W. S 
Isherwood presiding. High spots of 
year’s work, based on board of di- 
rectors’ and Council B activities. 
|W. S. Isherwood; financial plan of 
the association, as applying to Divi- 
sion B. C. H. Burr; program for 
strengthening jobber distribution, 
|E. R. Seager: need for executive 
|control on part of manufacturer, as 
iviewed by jobber. George B 
!Shearer: strengthening jobber dis- 


E. R. Seager pre-| 


presenta- | 











| tributton—what jobbers must do any | E A C tic A 
‘assure protection tothe manutac WF, I, A, Convention Attracts 


|p. m.; board of directors’ meeting, 
| directors’ room, Coliseum, 2 p. m.; 
| overseas banquet, north ball room, 
| Stevens Hotel, 6.30 p. m.; jobber re- 
|gional meetings, Convention Hall, 
| Coliseum, 2.30 p. m. 


rector of research and distribution 
of the Crowell Publishing Company. 
The latter had “The Art of Distribu- 
tion” as his topic. 

This afternoon meetings at the 
Coliseum convention’ hall were held 
by the policy committee of Divi- 
sion C with George H. Niekamp as 
chairman; trade relations com- 
mittee of Division C with H. M. 
Behan as chairman, and the safety- 
in-traffic committee with A. V. 
Hall as chairman. 

“We have outlined a busy week 
and expect to accomplish much for 
the good of the industry,” said 
President Boynton. “The sessions 
to be held will be serious affairs, as 
they should be, and will be oc- 
casions for reviewing the works and 
achievements of the last year as 
well as learning what we must do 
in this industry to maintain and 
improve our position.” 

An innovation this year 
maintenance of a club room for 
delegates in the Stevens Hotel. It 
affords every convenience and 
members now have a place to meet 
and keep appointments. The quar- 
ters attracted many of the overseas 


/MARMON ANNOUNCES 
| PRICES ON BIG EIGHT 


Indianapolis, Nov. 4.—Prices of 
the new Marmon Big Bight are an- 
nounced by Thomas E. Jarrard, 
general sales director of the Mar- 
mon Motor Car Company, coinci- 
dent with first shipments of the 
new car from the factory The 
prices are as follows 


$2,695 
2,895 


Five-passenger sedan 
Seven-passenger sedar 
Four-passenger four-door club sedan 2,745 
Four-passenger four-door brougham. 2,745 
I'wo-passenger coupe with r imble seat 2,745 
Seven-passenger limousine 2,995 
Chassis 2,250 


The above prices include two-way 
| hydraulic shock absorbers, bumpers, 
front and rear; trunk racks and 
wood wheels with two spare rims 
mounted forward. In the case of 
the club sedan and brougham, the 
above prices include trunks mounted 
on integral platforms. De luxe 
equipment on all models is avail- 
able at a moderate additional cost 


the 


is 


" OB/ 


of bus and truck manufacturers 
in the United States 


supply B-K Vacuum Brakes 


as standard or optional equipment on 
some or all of their models 


When such an overwhelming proportion of 


vehicle makers 


thus testify to the advantages of 


RB-~K Vacuum Brakes—there must be some very 


good reasons. 


To begin with 
of 
speeds, better 


tion 


loads 


the need 


And there are. 


, there can no longer be any ques- 


brakes. 


roads, congested traffic, heavier 


for power Higher 


all these demand a degree of safety 


above and beyond anything possible with foot- 


pressure brakes. 


Among all types of power brakes, B-K Vacuum 


Brakes stand 
bility. 


motor 


They 


of some other 


efficient, 


vehicles ; 


more 


supreme in operation and relia- 
were developed specifically for 
they are not an adaptation 
form of brake. ‘They are more 


economical, 


and more dependable. 


B-K Vacuum 


Brakes not only 


multiply many times over the 


pressure of 


on the brake 


the 


driver's foot 


pedal, but they 


give a smooth, evenly-distrib- 


uted application of the brakes 


By 


means of a controlling dial on the instrument 


that results in quick, safe, certain stopping. 


board, they may be made adjustable for dry 
streets, rain, snow, or ice or for better brake 


control of heavy or light loads. 


They fit into your present brake hook-up with- 
out any changes in chassis. There are no pumps 
to maintain pressure or to take power from the 


engine. ‘here is no operating cost of any sort. 


The power that operates B-K Vacuum Brakes 
—engine vacuum—is always present, always 
And, 


closed 


ready, whenever the engine is running. 
it at 
Further, 


as know, is at its greatest 


throttle——when brakes are applied. 


you 


as a double safeguard, the regular operation 
and force of the foot brakes is 
always available. 


We shall be pleased to give 
you facts and figures and to 
tell you about the 
decided of B-K 


Vacuum Brakes for quicker, 


more 
advantages 


better braking. 


Bragg-Kliesrath Corporation 


QUEENS BLVD. AND HAROLD AVE. 
LONG ISLAND CITY, N. Y. 


4,000 Delegates to Chicago 


(Continued from Page 3) 


guests and afforded an opportunity 
for them to meet the manufactur- 
ers and jobbers. 

Among the early arrivals were 
five salesmen who have come to 
the gathering as guests of T. W. 
Whipple, chairman of the sales 
development committee. They 
were victors in a sales contest 
conducted by Whipple’s of Bing- 
hamton, N. Y., from January 21 
to June 8, this year. The winners 
were Ray Aldrick, Ken Gilchrist, 
Don Lewis, Rod Kilmer and 
Frank Walker. 

Social activities of the week were 
inaugurated last night with the an- 
nual banquet of the International 
Automotive Boosters Clubs at the 
Stevens. John F. Shuford, inter- 
national chairman, presided. More 
than 1,500 covers were served and 
the guests included prominent job- 
bers and manufacturers. Ww. 
Ruark, assistant managing director 
of the association, acted as toast- 
master Charles M. Hofman dis- 
tinguished himself as master of the 
entertainment 


The annual banquet of the M. E. 
A. is scheduled for Thursday eve- 
ning in the grand ball room at the 
Stevens. It is called the Revel 
Fest. One of the headliners will be 
Dr. J. Hubert Treadwynge who will 
address the gathering on motor 
conditions in this country and 
|abroad. He is a noted English 
professor of economics and applied 
| business ethics. 

The fuorth annual dinner com- 
plimentary to the visiting aute- 
motive men from abroad will be 
held at the Stevens on Wednes- 
day evening. The chief speaker 
will be R. J. Archer, vice-presi- 

| dent and general manager of the 
| John N. Willys Export Corpora- 
| tion of Toledo, O., which handles 
| the overseas sales of all Overland 
| and Willys-Knight products. 

| The program of the dinner will 
| include also O. C. Kanitz, Paris 
branch manager for Black & 
Decker, a sales representative who 
covers and supervises the Continent 
for his company. 

There will be a short discussion 
for the benefit of the visitors from 
abroad, of the American tariff po- 
sition, and arrangements are being 
| made to conclude the dinner with a 
;}motion picture film “The World 
Builds a Motor Car,” recently pro- 
duced and showing in four reels the 
world-wide character of the motor 
car and its influence upon the daily 
life of many nations. 


Among the countries represented 
from abroad are England, France, 
Russia, Denmark, Hungary, Spain, 
Austria, Mexico, New Zealand, 
South Africa, Germany, Columbia, 
Norway, Belgium, Japan and Aus- 
tralia. 


| In the line of entertainment the 
|ladies are not to be overlooked. 
| A committee, with Mrs. W. S. Ish- 
lerwood as chairman, has arranged 
a bridge party at the Stevens for 
tomorrow afternoon, a_ luncheon 
and fashion show at Marshall Field 
& Co. for Wednesday and a bridge- 
dinner at the Stevens for Thursday 
evening during the period of the 
“Revel-Fest,” which is a stag af- 
fair. 

Some _ interesting developments 
are expected at meetings during the 
week on the Save-a-Life campaign, 
fostered by the M. E. A. It is re- 
| ported that profound results marked 
| the efforts in this direction during 
| this year and last. Statistics show 
| that despite the greater number of 
|motor vehicles registered, the 
|deaths from accidents actually de- 
| creased. 
| “This is indeed a tribute to the 
value of the Save-a-Life cam- 
paigns and the M. E. A. is justi- 
fied in feeling it has made an 
important contribution to safety, 
well repaid through the saving of 
life and limb, through the devel- 
opment of the Save-a-Life work,” 
said Mr. Boynton. 

Early visitors at the Coliseum 
congratulated M. De Witt, 
chairman of the show committee, 
on the elaborate display. Mr. De 
Witt gives much of the credit for 
the physical appearance of the ex- 
position to A. B. Coffman, veteran 
show manager, who has. been 
identified with the equipment ex- 
position from its inception. 

“The show brings together two 
great factors in our industry, the 
jobber -and manufacturer,” said 
Mr. De Witt. “It gives the oppor- 
tunity for them to know each other 
better and to understand each 
other’s problems better, with closer 
co-operation as the objective.” 

There are more than 190 exhibits 
in the display. The decorations are 
more elaborate than ever before. 
Green and white are the predomi- 
nating colors. 
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Personalities at the M. E. A. Convention 


progress of both jobbers and manu- 
facturers depends upon. efficient 


“Our problem is to deal with funda- 








(HicaGo, Nov. 4.—President N.,dled the multitudinous details in- 
H. Boynton of the Motor and | volved in preparing the program 
Equipment Association has been a| for the various sessions. 
only has a genius for hard work but | ‘ 
also in its intelligent administration. | 


busy man for some weeks, what 
with his preparation for the con- 


| 


vention and show in Chicago and | 


the active part he took in the na- 


| 


tional jubilee conducted by Henry | 


Ford for Thomas A. Edison in De- 
troit recently. 


Ea * . 


B. W. Ruark, assistant managing 
director and director of sales de- 
velopment, was congratulated on 
the able manner in which he han- 


M. L. Heminway, 
rector, shows that he is an old cam- 
paigner in the 
which he officiates at 
sions. M. L. has for 
identified with association work and 
long since made his renutatien as 
director of the M. A. M. A. He is 
one of the 


personified, 
B. W. not 


ake manger, 
late. 
the most 


is on 
managing di- | 


able manner in 
various ses- 
years been 


plays the light 


most ac:‘ve personages! jobbers division, 


at the convention—but 
mastering all 
without undue strain. 


A. B. Coffman, veteran 
the job early and 
His color scheme this year is 
adaptable ever arranged 
for the annual exposition. 


there is ampie aisle room to move 
about comfortably. 
e 2 

Elton R. Seager, chairman of the 
states 


|mentals in the wholesale distribu- 
tion of automotive equipment, to 
eliminate destructive practices and 
tendencies in the trade and to make 


is calmness 
details | 


ital investment.” 
* % 

An inquiry was received from 
Domingo Antonio Enriques,, Casa 
Benj. Piza e Hijos, San Jose, Cosva 
Rica, for catalogues and prices of 
tire vulcanizers and other automo- 
bile supplies. 


show 


The dis- 
inviting, and 


: * s 
A treat is in store for the 
that the the annual “Revel-Fest” 


jobber distribution. Says Mr. Seager, | 
| merriment and mental relaxation,” 
| according to the banquet committee. 


= > - — : 
' Thursday evening in the grand ball 


room at the Stevens Hotel. There 
will be “tiree ours of feasting, 


While the men are attending the 
stag, the women will be entertained 


‘ | at a bridge-dinner at the Stevens. 
possible a reasonable return on cap- | 


* * + 


It is announced that R. W. 


Shreiner of the General Automotive 


Supply Company, Harrisburg, Pa., 
has been invited by Secretary of 
Commerce Lamont—and he has ac- 
cepted the call—to serve on the 
committee on Measures for the Re 
lief of Traffic Congestion. Mr, 
Shreiner is a member of the M. E, 
A. Safety Committee, headed by A, 
V. Hall, chairman. 


soon to be matched by 


JOHNSO 





BOATS 











The Johnson Franchise for these MATCHED UNITS 


now offers Double Sales with Double Profits 














JOHNSON 
BOAT FEATURES 


Built of a new-day Sealite waterproof 


construction — guaranteed to outlast 
any similar boat of ordinary wooden 
construction. 
» » 
Weighs only half as much as ordinary 
wooden boats, size for size, after being 
in water service. No seams, no calking. 
» » 
Waterproof— always dry and comfort- 
able—will not absorb water and are 
non-warping. 
» a 
Longer life—unaffected by weather or 
water—as seaworthy in storage asin use. 
» » 
No care—Dealers can carry these boats 
indefinitely with no depreciation. 
- » 
Designed exactly for Johnson Sea- 
Horses — hence give the ultimate in out- 
board motoring performance. 


UTBOARD MOTORING is the new 

giant among industries. Sales from 

1926 to 1929 inclusive increased 116%. And 

Johnson Sea-Horse sales exceeded those of 
all other outboard motors combined. 


We could not fill our flood of orders this 
year, any more than the year before, and the 
year before that. And 1930 will see our pro- 
duction increased 40%. 


For 1930 we introduce the revolutionary im- 
provements in Johnson Sea-Horse Motors 
and add a line of Boats of new-day Sealite 
construction. This combination introduces 
the first and only Matched Units in the out- 
board world! 


High unit sale and rapid turnover present a 
profit-making opportunity for Johnson deal- 
ers comparable to attractive agencies for 
leading motor cars, radios, and similar large- 
sale specialties. 


JOHNSON MOTOR COMPANY - 


For example, the sale of only 32 motors and 
16 matched units will add approximately 
$4,000.00 gross profits to your income. Many 
Johnson dealers of course sell several times 
this amount. 


Sales records of all outboard motor com- 

anies leave no doubt that Johnson ranks in 
pr aa favor with the public. No other 
motor commands even half the sales of John- 
son Sea-Horses. 


For years the largest outboard advertiser, 
Johnson will launch a program in 1930, both 
nationally and sectionally, in cooperation 
with Johnson dealers far exceeding any- 
thing known to the outboard industry here- 
tofore. 


Inquire promptly whether our franchise in 
your locality is open. The more information 


you give about your business, the better con- 
sideration we can give your inquiry. 


4395 Pershing Road, Waukegan, Illinois 


IN CANADA: CANADIAN JOHNSON MOTOR COMPANY, LTD., Peterboro, Ontario 
DISTRIBUTORS FOR BRITISH COLUMBIA: HOFFAR’S LTD., Vancouver, B. C. 


World’s only manufacturer of outboard matched units, and largest maker of outboard 
motors. Originator of Water-cooled Underwater Exhaust 
and Release Charger 


SEA-HORSE 
449"" 











JOHNSON 
SEA-HORSE FEATURES 


Automobile Starting Ease by new AL- 
TERNATE FIRING in Sea-Horses “4” 
and “12” and famous RELEASE 
CHARGER in Sea-Horses “3,” “10,” 
“16” and “32.” 
World’s Lightest 
“Single,”’ 27 lbs. 
World’s Fastest Motor 
“$2,” 48.4 M. P. H. 
World’s Fastest Class B Motor-—- 
Horse “16,” 42.87 M. P. H. 
Alternate Firing of “4” and “12” intro- 
duces 2 impulses per revolution in a 
twin-cylinder outboard with smoothness 
hitherto unknown. 

Rotary Valve achieves delivery of full, 
even gas charge to each cylinder. 
Water-cooled Underwater Exhaust frees 
passengers of noise and fumes. 
Automatic Back-pressure Relief. 

Full Pivot Steering. 

Pressure-vacuum Cooling System. 


Motor Sea-Hores 
Sea- Horees 


oe 
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N ational S urvey I ndicates 
Jobber Business Improved 


(Continued from Page 1) 


resulted in the discovery on th? part 
of car owners that their batteries 
were worn down to where thev 
would not turn over cold motors. 
Other winter necessities are in a¢e- 
mand 

Tennessee jobbers have been aided 
to a great extent by the new high 
record established in the cotton in- 
dustry. Accessories are reported in 
demand 

Jobbers in New Jersey report 
placement parts and shop equip- 
ment in the lead, with winter neces- 
sities in greater demand. Collections 
are snotty 

Business in real good in California 
with ideal weather conditions keep- 
ing cars on the roads. Only one 
light rain has so far been experi- 
enced this fall, but dealers are 
stocking up on rainy weather 
necessities, including chains, which 
in past years have not enjoyed good 
sales in that section. A campaign is 
under way to push this item for 
mountain and back country trips 
with the idea in mind of renting 
rather than selling tire chains. 
With accessories a back number 
here, jobbers are going strong for 
aviation equipment, parts and re- 
placements 

Competition is keen in Louisiana 
and jobbers report that business 
has been fair. Replacement parts 
and shop equipment are leading. 

Fair business is reported in Mas- 
sachusetts. Best sales are reported 
in brake testing equipment, due to 
the number of safety campaigns. 

Indiana jobbers report a con- 
tinued increase in demand for car 
heaters with the general tone in 
the parts and replacement sales. 

The approach of fall weather has 
in no way dampened the ardor or 
affected the sales of the automotive 
jobbers in the New York metropoli- 


re- 


| have 


tan area and there appear to be no 


immediate signs of any dropping of! 
in volume 

It is felt by most of them that 
any seasonal decline will be a 
gradual affair and that no sudden 
depression is to be expected. 
Others, the minority, however, do 
not look forward to any letdown 
in volume sales through the winter 
at all, and point to the increased 
metropolitan car registration and 
the tendency of car owners to drive 
all winter in support of their belief 

The first nine months of 1929 
have been particularly good for the 
entire metropolitan jobbing struc- 
ture and no one could be found who 
had not increased sales volume over 
the same period of 1928 This 


| points to more records for the job- 


bers and certainly dispells any fear. 
heard from one source or another 
that “the jobber is passing from the 
picture.” As a matter of fact, the 
metropolitan jobber is in a stronger 
position at the fall of 1929 than ever 
before 

All along the line, special men- 
tion has been made of the excel- 
lent, and sustained demand for 
shep equipment. This is likely 
due to the efforts wholesalers 
have been making to get their 
customers to adopt modern meth- 
ods and modern machines and 
the very favorable credit ar- 
rangements and time payment 
plans that have prevailed in this 
section. 

Laundry equipment has led the | 
field in unit sales, according to re- 
ports, with brake testers and other) 
brake station equipment a_ very! 
close second 

Other units of shop machines 
shown a correspondingly ' 
good volume and jobbers are well | 


satisfield with the general aspect of 


|sources 0 


, Brooklyn. 


NE TUES 








Ws, 


| : . 
the market for further immediate 
| sales. 


In spite of the fact that credits 
have been loosened up a little. 
which contributes slightly to the 
sustained volume of buying on the 
part of the retailer, collections are 
reported to be in good shape, with 
no jobbers reporting any serious 
troubles in this direction. 

The variety of modern accessories 
released by manufacturers this sum- 
mer has helped sales in this division 
materially so that it seems highly 
probable sales figures for the end of 
the year will nearly equal those of 
last year. The present figures will 
be considerably swelled by the 
volume of winter accessory buying 
which is just beginning to be noticed 
in the metropolitan area. It should 
be born in mind, however, that last 
year saw a sharp decline in acces- 
sory sales volume over the year 
previous. This decline forced quite 
a few jobbers out of the accessory 
field, and so, with lessened distri- 
bution, it is almost too much to ex- 
pect 1929 sales to come more than 
close to those of 1928 

The year has already seen ex- 
pansion in some of the jobber estab- 
lishments. Noteworthy among them 
has been the opening of the new 
G. J. Seedman & Co., building, in 
Brooklyn; the establishment of the 
Long Island City branch of Smith 
& Gregory; the combining of re- 
four Brooklyn replace- 
ment parts jobbers to form the 
Consolidated Parts Company, with 
ten machine shops and the opening 
of the new and larger home of the | 
Farrell Auto Supply Company in| 

On the whole it has been a ban- 
ner nine months for the metropoli- 
tan jobbers and even if the next | 
three month’s volume falls off, 
which it is giving no indication of | 
doing, total sales volume will be well | 
ahead of last year 


Accessories Are Only 


Slow Items in Colorado t 


ENVER, Col., Nov. 4. — Local 
jobbers report business good at 











AUBURN 


New Models Are An Old Story— 
But a NEW KIND OF CAR 
—That’s a New Story 


CORD 


FRONT DRIVE 


No wonder AUBURN dealers displaying the CORD 
Front-Drive Automobiles report Biggest Crowds in Auto- 
motive History; All Kinds of Publicity; the Whole Town 
Talking CORD and AUBURN; 
PROFIT; plenty of business. 


AWE 


Selling better than ever. Not only has the public 
acceptance of CORD Front-Drive been phenomenal, 
but the sales of AUBURN cars have maintained the 
monthly gains which have made this by far the greatest 

year in AUBURN history. 


If there is no Auburn dealer in your 
territory, ask us for details of the Auburn 
Franchise; a complete line of cars, Sixes, 
Straight Eights, Front-Drive; price range 


$995 to $3295 


COMPANY 


AUTOMOBILE 


AUBURN, INDIANA 


Trade-Ins 
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| jacks and brake lining. Rim parts 


ing a very ready sale at this time, 
|}according to local jobbers in auto- 


|experienced very little weather that | 


| chains are selling well is proof of the 


the present time. Business in | cessories during the - remaining 
general in their lines is said to be hee =? of 4° _ 

better than at this time last year fog ny Ae pe A a Sol 
with the exception of the acces- | orado, but over the entire territory 
sories which lines are for the most | Served by Denver jobbers. This ter- 
part moving rather slow just now. ea ee Wyo- 
The fact that new cars today are | braska and Kansas, northern Texas 
pretty well equipped when they Utah and Arizona. Business in the 
are sold is given as a reason for territory is not only good in the 
— up the general accessory | automotive line, but in all other 
There is a heavy demand being 


lines. acording to Denver automo- 
. / P . bile supply jobbers 

experienced at this time for pistens PP J 

gaskets, tire chains, car heaters, 


Warm Spell Huris 
Sales in Oregon 


PORTLAND, Ore., Nov. 4. — The 

leading automotive equipment 
jobbers for the Portland district 
report that, although no excep- 
tionally large increases have been 
recorded, business as a whole 


better this year than in 1928. 

The increase in volume of busi- 
ness transacted during the spring 
|}and summer months was especiaily 
gratifying. Some state that the 
past month has seemed a little slow, 
but believe this condition due to the 
fact that there has been an un- 
usually warm, dry fall, which has 
caused many to delay the buying of 
| cold weather accessories. 

There has been a noticeable in- 
| crease in the sale of new cars. Al- 
weather. Warm days with no mo‘s-/|though practically all models are 
ture have been the general rule dur- | now turned out from the factory 
ing the past month. The fact that| well equipped with accessories, this 
}increase in automobile owners 
fact that dealers are stocking up on/augurs well for the future trade of 
this item in preparation for the! the accessory dealer 

winter weather to come. é Wiggins of the Wiggins 

Windshield wipers of all kin@s are| Company, Inc., automotive jobber, 
also beginning to sell well in the lo-;| states that it is doing a good fall 
cal market. Demand for this item/| business and expects this year to 
has been increasing steadily during! close better than last. He believes 
the month in spite of the fact that} that the recent somewhat uncertain 
most new cars are equipped with | condition of the lumber market has 
windshield wipers now. Of course,! been reflected in the slowing down 
the demand for this item is not what/ of all lines of trade. 

used to be when cars were not; “The lumber industry.” Mr. Wig- 
equipped as they are now. _ gins said, “has always been the 
Many dealers in the section are | barometer for business conditions in 
| beginning to stock automobiie ac-| Oregon and the Northwest. This is 
cessories for the holiday selling sea-/| not so much the case now as [or- 
son. Dealers in this part of the| merly, but it is still a big item.” 
country during the past year or so| When toid that some localities in 
have been pushing automobile ac-| the East reported a gain over last 
cessories as ideal Christmas gifts! year of from 10 to 50 per cent., he 
for car owners, and so the holiday) said he was aware of a spotted con- 
trade in this line has become quite | gition in the country, some parts 
jan item in the Denver territory.) showing a great gain while others 
|Orders this year are coming in} claim to be falling a little behind, 
}early and jobbers are predicting a) 
|} heavy demand for automobile ac- 


and wrenches are also command- 


motive supplies. Demand for the 
items mentioned is said to be 
greater at this time than during the 
same period last year and the out- 
look is for continued good demand 
Tire chains and car heaters have 
shown a big increase during the 
month, not only in Colorado, but 
the entire Rocky Mountain region 

Tires, automobile trunks, ignition 
parts, lacquer and the like are slow 
on the local market just now. The 
slackness in these lines is not due to 
general business conditions, how- 
ever, as other lines are selling bet- 
ter than they were a year ago. It 
is just a case of lack of demand 
in these lines. 

This section of he 


is 


country has 


in any way resembles winter 


Dont overlook this 
selli ng advantage' 


is 937% 


 $FECring 


| een cars are 
easier to control because steering is always 
instantly responsive. The many exclusive Gemmer 
features of design make cars equipped with 
steering by Gemmer easier to sell—prospects imme- 
diately experience confidence in controlling Gem- 
mer-steered cars the minute they take the wheel. 


GEMMER MANUFACTURING COMPANY 
Detroit, Michigan 


“SMOOTHER STEERED WHEN GEMMER GEARED” 
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J obbers 


Report I ncreased 
Business in Seasonal Items 


(Continued from Page 12) 


He thought that the volume of auto- 
motive equipment business for Ore- 
gon was, as a whole, running ahead | 
of last year. 

The P. J. Cronin Company. auto- | 
mobile supplies jobber, reports a 10 
to 15 per cent. increase over last 
year’s volume of business. It finds 


that shop equipment of all kinds is 
moving oe well. The sale of 
tires has been slower, perhaps, than 
any other class of goods, while elee- 
trical equioment has been moving 
normally and trade in fall and 
winter accessories has been very 


g ‘ 

The firm of Ballou & Wright, 
another distributor of automotive 
supplies for the Portland district, 
finds that its business is also better 
than in 1928. It reports an un- 
usually fine increase during the 
summer months, part of which was 
no doubt due to the great amount 
of tourist travel through the state. 
Right now there seems to a be- 
tween-season lull—there not having 
been enough bad weather to stimu- 
late winter business—yet sales to 
retailers of batteries. anti-freeze. 
chains and windshield cleaners are 
growing heavier. 

All the automotive jobbers of 
Portland are looking forward to a 
healthy volume of fall and winter 
trade as soon as the rains start. 
Battery sales are much better than 
they have been and there is al- 
ready a good business in such items 
as radiator shutters. hood covers. 
chains, heaters and top dressings 


Milwaukee Reports 
Battery Sales High 


N ILWAUKEE, Wis. Nov. 4.—A 

drop in the temperature in 
Milwaukee and throughesut the 
state had a good reaction on the 
jobber business, according 
companies which handle fall and 
winter equipment for cars. Ok 
batteries that managed to sur- 
vive during the summer months 
find it difficult to turn over the 
engines on cold mornings, and, 
consequently, many autemobile 
ewners are discarding them. 
According to a survey of 
throughout Milwaukee. 
teries have been sold during 
last three weeks than during the 
corresponding periods in the last 
few years. Better roads and more 
adequate equipment for the removal 
of snow have resulted in more win- 
ter autoists, and this, in turn, is 
cited as the cause of the increase in 


r 


the 


battery sales and winter necessities. | 


. L. Winters, manager of the 
Delco battery factory branch here. 
said that the demand exceeds the 
supply. The Badger Storage Bat- 
tery Company also reports a brisk 


business. According to H. J. Smith 
manager, the company is experi- 
encing one of its best vears in this 


line of business. 

S. Sodos. manager of the General 
Brokerage and Auto Supply Com- 
pany, is very well satisfied with 
conditions at the present time. In 
addition to a large sale of batteries 
he reports that auto heaters and 
other fall and winter equipment are 
moving much more rapidly than last 
vear 


- kT A 
Tennessee T rade 
Gains Over Last Y ear 
N EMPHIS, Tenn., Nov. 4.—The 
Memphis jobbing houses in 
automotive accessories report very 
goed business this season, and 
generally an increase over last 


season. Cotton movement presents 
a new high record, which is re- 


flected in the automotive acces- 
sory trade. 

Ozburn, Abston & Co. is Showing 
growth in Memphis and in towns 


and cities outside. The general of- 
fices have just been moved to the 
ground floor space on the east side, 
and the stock room to the west and 
an additional building added to the 


original large one along Monrce 
Avenue. Through these changes the 
floor space is very nearly doubled 

A feature being added recently 
is the airplane department, re- 
placement parts, flying nets. gog- 


gles and such articles pertaining to 
this industry. This department will 
be kept to the front and will have 
special salesmen. The firm is open- 
ing branch No. 5 at 
Ala., this week, and J 

will be manager. 

September tfade was good. and 
October will be showing a larger 
volume, was the prediction of this 
firm in respect to its own trade. 
Four new men have been added 
from the Jackson (Miss.) branch. 


sales | 
more bat- | 


Huntsville, | 
B. Gunther | 


New Jersey Jobbers 


Report Sales Gains| 


EWARK, N. 4.With 
the first nine months of this 
year reflecting increased sales and 
better net, jobbers as a whole are 
looking forward to a good winter 
business. Reports on collections 
are spotty, but there are indica- 
tions that there has been a 
marked improvement in the past 
quarter, and, with seasonal con- 
ditions right in the next quarter, 
jobbers should be able to collect 
on bills which are now past due. 
Replacement parts and 


Nev. 


> 
Fay 


/equipment appear to be making the 


best gains. while there has been an 
increase in accessories sales. Serv- 
ice stations equipment has 
been good. 

Jobbers report that winter neces- 
sities have been moving well in the 
past few weeks. and retailers are 
stecking better than-in the same 
period of last year A continued 
cold snap is needed. however, 
spurt sales in this line 

There appears to be a greater 
tendency on the part of the job- 
bers to help the dealer business 
and at the same time increase 
their own sales. They are show- 
ing the dealer that there are hid- 
den profits in selling ear owners 
anti-freeze mixtures or alcohol 
for their radiators by selling 
them a radiator-cleaning job, in- 
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spection and replacements of 
worn parts or connections in. the 
cooling system, oiling and ad- 
justing of winterfronts and shut- 
ters, change of sperk plugs and 
ignition cables, and, im fact, a 
general inspection of all parts of 
the motor and chassis. 

A. L. Futterman of Superior Dis- 
tributors, Inc., this city, who is a 
member of the Motor and Equip- 
ment Association, reports that Sep- 
tember and October have been good 





| Futterman said. 
| to refuse credit to all concerns de- 
| limquent over four months, and we 
| presume the average jobber is in 
| the same fix as we are, in that the 


shop | facturers 


aiso|2re moving 


to 


business months due to large ship- 
ments of winter goods. Mr. Futter- 


| man says that the first few months 
|}of this year were poor and that 
| business picked up in April and 
| subsided in June, with a big im- 
| Pn in July and August. 


“Collections are very poor,” Mr. 


“We have started 


|cost of doing business is so high 
| that the business shows little profit 
| Competition is keen, and the manu- 
are constantly cutting 
down the jobbers’ profit, when, as 
|}@ matter of fact, this profit should 
;be increased. Replacement parts 
fairly good, as is 
Service station equipment. Next in 
| line is winter goods. 

“The outlook for the 
the year is good, providing the 
weather is seasonable; but if it is 
not, the collection problem will be 
considerably complicated.” 

The Lehr Auto Supply Company, 
Inc., wholesale distributor of New 
York, with a branch at Jersey City. 
reports that business conditions in 
the first nine months have been 
very good, with collections slightly 
Slower than last year. The com- 
pany is looking forward to a larger 
increase in sales in the last quarter 
with better credit conditions. 

The Gorey Automotive Parts 


balance of 


————— 
Company. Newark, reports that 


business in the first nine months 

was better than in the same period 

of last year, with collections fair. 
The American Motor Specialties 


Company. Newark, replacement 
parts, reports a big increase in sales 
both at its Newark store and 


branches in Elizabeth and Bloom- 
field. Shop work has increased rap- 
idly. 

The Lebair Auto Supply Com- 
pany, Trenton, reports that for the 


lections were fair, with best busi- 
ness done in equipment. The con- 
cern has made good headway in its 
radio department, but reports that 
-he automotive business 


| that of last year. 


Business Is Good, 


California Reports 


OS ANGELES, Nev. 4. — Busi- 

ness is goed. This tersely sums 
up the consensus amon¢e moter 
parts and accessory jobbers in 
this . factors 
have centributed te make busi- 
ness good, notably ideal metoring 
weather. 

In fact. southern California has 
experienced some of the warmest 
davs in October that it has had 
this late in the year fer a decade, 
driving people to the beaches and 
mountain resorts. Only one light 
rain has been experienced. Usually 
the rainy season starts in Septem- 
ber and continues § intermittently 
throughout the winter 

Preparations are being made to 
push reiny weather goods. especially 
chains. which in the past have been 
nil in this territory. Last year a 
few reta‘lers pioneered the field, and 
discovered that chains could be 
rented for mountain and back- 
country trips and later sold to such 


4 


13 


customers. Nothing phenomenal can 
be expected in this direction, how- 
ever, so far as jobber volume ig 
concerned. 

Airplane replacement parts have 
definitely entered the jobber picture, 


'in part offsetting the sudden drop 
}in accessory volume. As one jobber 


remarked: 
year.” — 
In spite of this, accessories have 


“Accessories died last 


| been prevented from dropping en- 
| tirely out of the picture by some 
first nine months of this year col- | 


dealers who are completely equip- 


| ping automobiles with every pessible 
| accessory, even where cars suppos- 


edly come completely equipped. 


Sd | They add one or two super-extras. 
is nin 


One of the outstanding develop- 
ments in the Los Angeles territory 
has been the rapid increase in shop 
equipment that, in some instances, 
has doubled and tripled on certain 
lines in the past year. The policy 
seems to assign one line to one job- 
ber and another to another jobber, 
instead of allowing any one jobber 
to control a shop equipment manu- 
facturer'’s entire output. 

Agitation by automobile manufac- 
turers to get their dealers to more 
completely equip their shops has 
taken hold. This in turn, one job- 
ber explained, has spurred on the 
garages and repeir shops that are 
independent of car agencies to also 
zo in heavier on shop equipment 
to keep trade from goimg to car 
dealers. There is now little less than 
a war, though a submerged one, 
going on between these two factors. 
with more and more shop equip- 


ment the principal weapon used by 


both sides to capture more busi- 
ness 

The one-stop station, too, is 
growing by leaps and bounds, and 
‘hese invariably buy heavily on 
Jarious kinds of shop equipment, 


(Centmured on Page 14) 


REVOLUTIONARY 


The new 70 Horse-power Hupmobile Six. . *1O60 
The new 1OO Horse-power Hupmobile Eight. : 1595 


HIGHLIGHTS 


70 miles per hour... 


OF THE 


from 5 to 25 miles per hour in 7 seconds; 5 te 50 


m.p.h. in 20 seconds. Counterweighted crankshoft. 
4-wheel Hupmobile steeldraulic brakes... Stand- 
ard equipped Sedan (5 passenger) $1060. Custom 
equipmentat slight extra cost. All prices f.o.b. factory. 





1930 HUPMOBILE 
RIOLET. 2-passenger 
Custom gauipment available at slight 


SIX 


1936 SIX 


CONVERTIBLE 


Standard equipped $1075 


70 horse-power. Acceleration 


Hupmobile 


out the line .. 


CAB- 


extra cost 


SIXES AN 


VEN with these two modern 
motor cars to sell (and how 
they do sell!) the story of the 


dealer's 
only half told ... 
will swing into 1930 with an unbeat- 
able price range, with startling per- 
formance and new beauty 
. Again we say, watch 
Hupmobile’s:next step... 
Say, watch for any chance 


tiate for a Hupmobile franchise. 


HIGHLIGHTS 


OF THE 193¢ EIGHT 


40 miles per hour, 100 horse-power. The first moter 


beauty. . 
advantages 1s 


For every dealer 


through- 


\gain we 


lo nego- 


1°30 HUPMOBILE 


COUPE, with rumble seat 


New hydraulic shock absorbers .. 
ard equipped Sedan (5 passenger) $1595. 


cor ever designedin whichasingle modern style motif 


is used throughout, presenting a unit of harmonized 


. Stand- 
.. Custom 


equipment atslightextracest. Allpricesf.o.b factory. 





EIGHT TWO-PASSENGER 
Standard equipped $1595. 


Custom equipment available at slight extra cost. 


THE NEW 1930 HUPMOBILE 


D EIGHTS 





1930 HUPMOBILE 


HUPP 


SIX FIVE-PASSENGER SEDAN ... 
Standard equipped $1000 . ..[Custom equipment available at slight extra cost. 


Smart, speedy. 


MOTOR CAR CORPORATION ....... 


1930 HUPMOBILE EIGHT FIVE-PASSENGER SEDAN .. 


Standard equipped $1595 


DETROIT, 


. Notably luxurious 


Custom equipment available at slight extra ceat 


107 € 


MICHIGA™ 
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Jobbers 


in Many States 








|to the trends of the larger houses, 
| with the result that an active winter 
| trade is almost a certainty. 


See Business Improved competition Keen 


(Continued from Page 13) 


forcing the smaller service stations 
to do likewise. The latter usually 
compromise on hydraulic hoists. 
“Our business is showing 4 
healthy increase,” declared George 
R. Myers, president and manager 
of Automotive Sales, Inc., 
utor of service parts for automo- 
biles and airplanes. “We have en- 
joyed a 25 per cent. increase in 
usiness this year over 1928.” 
“Volume is holding up about the 


same as last vear. with shop equip- | 


declared H. B. 
for E. A. 


ment going strong.” 
Weaver, sales manager 
Featherstone. Inc. 

“Our volume is on about an even 
level with 1928,” stated M. H. Whip- 
ple, sales manager 
Supply Company 
parts are selling 
equipment running second; then 
bench and hand tools. and acces- 
sories trailing those mentioned.” 

J, F. Thompson, president of the 
Banta Company, who declared that 
accessories were dead, so far as 
jobbers were concerned, stated that 
the sale of shop equipment, bench 
and hand tools and replacement 
parts were all good. He expressed 
optimism in the future of airplane 
replacement parts, in which his 
company is now interested. He in- 
dicated the early move in this di- 
rection was to get in on the ground 
tloor 

The National Auto Trunk Com- 
pany. distributor for the HaDees 
heater and high grade trunk lines. 
finds business much better than 
at this time last year. with the 


“Replacement 
best, with shop 


for Kay Motor ; 


| heater trade now holding chief at- 


tention. The trunk business, al- 
though more or less seasonal 
ordinarily, is very good and gives 
signs of becoming more stabilized 


distrib- | in the future, the company believes. 
| Prospects for this winter, the dis- 


tributor says, point to an enormous 
increase in both the retail and 
wholesale branches. 

Duco products and equipment 
necessary to its application are find- 
ing a sustained market. according 
to Duco of Indiana, state distrib- 
utor. With business at about the 
same level as in the fall of last 
vear and about the same volume 
throughout the year, the Duco cor- 
poration is one that has found com- 
petition unusually brisk. That there 
is just as much business. is set out 
by Duco, but it costs more to get it. 

In the Duco line air guns and 
compressors, rubbing compounds. 
sanding paper, masking tape and 
grinding disks have shown a large 
increase in demand this year. it was 
said. 

At the Central Motor Parts Com- 
pany. jobber in standard parts, de- 
mand for spark plugs, piston rings. 
fan belts, etc., is outstanding. indi- 
cating that motorists are preparing 
their cars for winter. This business 
also is satisfactory for the season 
but. in contrast to the Gibson re- 
port. which held garage’ trade good 
the Central company reported the 
same outlet as less satisfactory 

Other jobbers, operating on small- 
er scales, report conditions similar 


Around New Orleans 


EW ORLEANS, La., Nov. 4.—In 

a survey of the automotive 

jobber industry in New Orleans, 

in which several houses were con- 

sulted, business generally for the 

| year was termed fair, conditions 

appearing neither on the rise nor 
decline. 

The jobbers, report the Interstate 

Electric and the United Motor 


Service, have had a profitable year | 


though better conditions have ex- 
isted. However, business with job- 
bers is slightly better this year than 
last. General local conditions, as 
well as out in the state, have a 
definite effect on the status of this 
industry. 

New Orleans has, more than 
almost any other city, a very keen 
competition in the automotive job- 
ber business. Due to this situation, 
no one jobber has made any ap- 
preciably large increase; all jobbers 
progress at about the same rate. 

In the matter of the various 
classes of goods, it is found that 
replacement parts, shop equipment 
and maintenance are the _ fastest 
moving departments. Novelties, 
small tools and accessories are the 
slower moving departments, as a 
result of a majority of automobile 
factories equipping cars with such 
accessories 


Bay State Jobbers 
Sales Fair to Good 


OSTON, Mass. Nov. 4. — 
Wholesalers and jobbers in 
automotive goods, including acces- 


| sories and equipment, report 


business as fair to very good, but 

winter lines, handicapped by the 

unusual stretch of warm weather, 

though winter shop equipment is 

selling well, with winter § car 

equipment going light until cold 
| weather sets in. 

The accessory business has fallen 
behind, due to the fact that most 
| cars are now turned out factory 
| equipped with all necessary acces- 
sories. Car owners are not going in 
heavily for novelties and fancy 
| “dew dads” of equipment, being 
satisfied with what comes on the 
car, as a rule. 

Jobbers report a big year in ga- 
rage and  super-service station 
|equipment, such as washing, lubri- 
cating and brake lining and test- 
ing equipment. The frequent drives 
for brake testing and better safety 
equipment have greatly stimulated 
the business in brake linings, re- 
placements of parts, such as gaskets, 
belts and fans. 

Business has varied with differ- 
ent jobbers, according to the spe- 
cialties they are handling. One re- 
ports business as having been quiet 
in the spring. with a slight increase 
this fall and in total as compared 
with last year. He looks for a good 
winter business. Another says that 
the volume of automotive business 
so far has not been as large as last 
year, but, with radio and other lines 
handled, the total volume has been 
heavy. This concern also nandles 
paints of all kinds. from brushing 
lacquers to heavy paints, and in 
house paints carries the largest and 
most comprehensive stock in New 
England. It reports considerable 
business in spray painting equip- 
ment for service stations. Business 
in chains and winter necessities is 
beginning with this house. which 
reports one of the biggest fiscal 
vears in its history to September 30. 
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Company. 





trucks 
Elder fleet of Horton Ice Cream 
Model JF, 3-ton 


d if | 
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the Day- 


in 


Shrewd truck buyers are sold by per- 


formance 


7 
not persuasion. 


They want, 


not clever sales talks, but cold-cut speci- 


fications that reveal the make-up of a 


truck, unit by unit. 
value by rule-of-thumb, 


judging truck 


And such buyers, 


are not slow in declaring their prefer- 
ence for the Day-Elder in every territory 
where it is sold. 


Wide-awake truck dealers select 


Day- 


Elder Trucks and busses from the rest 
of the field for the very same reasons. 
As a result, they find it more profitable 
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Does Your Prospect Know More 


About Trucks Than You? 


to represent the line that meets every 


quality and service dema 


nd—rather than 


a truck that arouses doubt in the pros- 


pect’s mind and calls for 
selling. 


“high-pressure” 


None but truck units are used in Day- 


Elder Super-Service Sixes. 


None but 


highly skilled truck engineers design our 


models. 


truck retailing problems 


None but men who understand 


are sent out in 


our man-to-man contacts with dealers. 


May we tell you about 


the net annual 


profits of $25,000 or more in store for 


you with the Day-Elder 


Franchise P 


National Motors Mfg. Co. 


464 Coit Street 


Irvington, N. J. 





, In general, jobbers report about 
|the same conditions with their 
trade. One was of the opinion that 
there were too many outlets for 
| specialties, and that manufacturers 
| would have to cut down the num- 
ber, concentrating their business in 
stronger hands, in order to cut 
down overhead and distributing ex- 
pense, on the ground that such con- 
cerns could handle the goods to 
better advantage than a _ dealer 
carrying only one or two items. 


Big Heater Demand 
Reported in Indiana 


[NDIANAPOLIs, Noy. 4. — Con- 
ditions in the accessory and 
equipment jobber field here re- 


flect a rather spotty nature, busi- 
ness being reported unusually 
good by some companies and slow 
by others. 

The general tone in the parts and 
replacement division of the automo- 
tive industry, however, is highly 
Satisfactory and the outlook for 
winter trade is good, in the opinion 
of leading wholesalers and retailers 
here. 

Business in practically all cases 
was held to be far ahead of the 
comparative period of last year, al- 
ag one house which. inciden- 
Ally, is rated among the | est i 
the Middle West. Finds the. trade 
less active at this season than at 
the same time in 1928 

It is the consensus that while 
there is plenty of business’ there is 
also plenty of competition, necessi- 
tating greater merchandising ef- 
fort than ever before to secure the 
orders resulting in additions to sales 
and traveling forces with conse- 
quent increase in overhead operating 
expenses and. of course. a reduction 
in the margin of profits. 

Motor supplies demand is good 
for this season, according to the 
Gibson Company. leading whole- 
saler here. which recently pur- 
chased interests of a large com- 
petitor, with branches in South 
Bend, Ind.. and Kalamazoo, Mich.. 
where it will operate branches. Re- 
placement parts and shop equip- 
ment were reported to be moving 
leSs satisfactorily, but the demand 
for Car heaters, particularly the 
higher priced product. is at a high 
level 

oe business has evolved ‘nto 
a2 ighiy competitive pro i 
with HaDees, Arvin and Tropie Ait 
, much in the limelight. All are hot- 
water heaters 





Equipment and Pacts 
Up in Philadelphia 


PHILADELPHIA, Nov. 4.—Shop 

equipment, replacement par 

and, in the division of = 
sories, those items rather strictly 
limited to automotive necessities, 
during the year drawing to its 
close have. in general, been the 
sustaining factors in the mer- 
chandising business of whole- 
salers in the Philadelphia terri- 
tory. 

Those replacement parts houses 
or departments. having in connec- 
tion mechanical shop service have 
also found this feature a saving 
zrace when considering the business 
as a whole. In common with job- 
bers in many other localities, those 
in this district have seen the vol- 
ume of the regular accessory de- 
partment dwindle and wilt in pro- 
portion as car manufacturers have 
increased the quantity of this kind 
of merchandise on automobiles 
ready for delivery 

Not a few jobbers remark that 
had it not been for the general ex- 
cellence of the products of shop 
equipment, with their various im- 
provements to meet growing needs 
|and both old and new-line replace- 
ment parts, together with certain 
tactory aid and their own individ- 
ual efforts in pushing this mer- 
chandise and expanding their out 
lets, the picture might have been 
|a much sorrier one than has re- 
sulted. As it happens, a consider- 
able number of wholesale concerns 
|in Philadelphia and surrounding lo- 
calities have been able to report 
that during several months of the 
present year their sales volume has 
materially exceeded that of cor- 
responding periods a year ago. 

This effort to catch up and 
push ahead has not been 
light. Selling forces have been 
continuously coached to “go out 
and get the business”; sales pol- 
icies have been, in many in- 
stances, carefully revised and 
improved; individual salesmen’s 
records have been closely scru- 
tinzed, and, in some cases, strict 
ratings accorded, while factory 
afivice has been perhaps sought 
more than ever. 

Philadelphia jobbers are not of 
the caliber to accept with bowed 
head any situation entailing a busi- 
ness recession, or hesitancy in any 
division. So they have spurred 
themselves and their forces on to 
forestall or ma'> “o for dropping 
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National Survey Indicates 
Jobber Business Improved 


(Continued from Page 14) 


below the normal whenever this 
trend has appeared. That the func- 
tion of the wholesaler is a necesary 


ohe and points toward permanency 
in the trade appears at this time 
to a conviction stronger than 
ever, notwithstanding that widen- 
ing of scope to include a profitable 
non-automotive side line, such as 
radio, for some time has been con- 
sidered expedient by a number of 
jobbers. 

On the other hand. it is hoped 
and expected that the gradual de- 
velopment of a department of avia- 
tion supplies. started by some 
wholesalers, coupled with increased 
efforts to sell shop equipment to 
the servicing division of flying 
fields and airports, may finally be 
brought to a point of outstanding 
importance. As yet. this end of the 
business appears to be in rather an 
experimental stage. but it has 
shown some encouraging aspects 
This trend is apparently country- 
wide, and Philadelphia jobbers were 
among the first in the East to rec- 


ognize the possibilities and reach 
out for the business 
\Notwithstanding certain de- 


pressed spots, or hollows between 
upturn periods in the course of 
the year, the strong position of 
local jobbers has been indicated 
by the continued taking-on of 
new lines that seemed to offer 
special selling advantages. Such 
acceptances have been made in 
proportion as these articles have 
shown improvement over older 
devices, or offered practical, new 
service to the ultimate consumer. 
The merely garish and distinctly 
ornamental apparently are “out,” 
and accessories that have nothing 
else to recommend them are let 
severely alone. 

So well have wholesalers in this 
district educated their clientele, that 
notwithstanding weather conditions 
now prevailing ranging from merely 
mild to almost sultry, with plenty 
of rain, the outlook for winter busi- 
ness in general is good and sales of 
certain items are brisk. As pre- 
viously reported, safety campaigns 
in Pennsylvania and nearby gave 
a big impetus to sales of brake lin- 
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Willys-Overland 


full particulars. 


WILLYS-OVERLAND, 


WILL YS-OVERLAND SALES 
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value! i 


The new Superior Whippet offers 
outstanding beauty, size and power +4 
—all at a remarkably low price! 


This fast, stylish car is giving thous- 
ands of enthusiastic owners an 
mobile may be bought and oper- 


ated for a very modest expenditure. 


Whippet’s popularity makes the 


tionally desirable. Write or wire for 


IPPET 


\ FOURS AND SIXES 
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ing materia] and brake lining and. 


| brake testing equipment and this 
movement is continuing, which is 
true of numerous items in the 
“safety” category, both in equip- 
ment and automotive necessities. 

In the line of equipment, aside 
from that relating to brakes, which 
is selling encouragingly, may be 
mentioned wheel-aligning devices 
air compressors, reamers, portable 
drills and grinders. 

Garage jacks continue to move 
acceptably and, until very recently 
car washing machines were in very 


good demand. Orders for valve re- 
facing machines are active at this 
time. 

Storage batteries. battery cables 
and terminals. electric bulb kits and 


spark plugs are extremely active 
Polishes are doing well 
Such replacement parts as pis- 


tons, piston rings and piston pins; 


valves, gaskets. flywheel gears and | 
fan belts are in good request and | 
have been for two months. without | 


much jet-up 

Automatic windshield 
and car heaters are strong in the 
selling movement. but the most oui- 
standing winter item of all is anti- 
freeze preparations the volume 
generally being very large. Tire 
chains, except in a few scattered 
instances. are not moving as well 
so far this year as last, and some 
jobbers say that shutter fronts are 
in fair demand, while others say 
that they are not moving 
torily. one reason 
their inclusion by 
car equipment as 
weather apparently has checked the 
sale of steering wheel 
Thus far the sale of robes and mo- 
toring shawls has not even started 
most jobbers report 
ers are repcerted active 

Wholesalers of specialties 
a continued good 
headlamps and brake bands, 
a falling off in automobile 
sales in the past four weeks 
buretors continue to sell 
torily 


factories in new 


with 
trunk 
Car- 
satisfac- 


larity 
d on 


how fine an auto- 


franchise excep- 


INC., TOLEDO, OHIO 


co., LTD., TORONTO, CAN. 


ane 





produced. The | 
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member the Morgan and Wright 


Dealer Activities 








tires that were used on bicycles 
years ago. This plant today is 
known as the Morgan and Wright 
plant to Detroiters, and is one of 


fand-Pontiac 


the finest looking structures in city, and 
Detroit office 
Francis B. Davis, Jr., chairman 


of the board, has been in the city 
for several weeks, aiding his or- 


ganization in getting ready for Qoastal Chevrolet Co = ’ i 
age . ee mpany is to Cedar Rapids, Ia., Nov. 4.—The 
what his company believes to be have a new home, and contracts! Allen Motor Company, distributor 


one of the best years the organi- 
zation has ever faced. 
FTER this year students at the 
University of Michigan, over 
at Ann Arbor. will be put on the 
Same basis as gas meter readers, 


| have been let 


age of cars. It 


000 and $75,000. 


taxicab drivers and telephone re- Louisville, Ky. Nov. 4 The | at 220 Molton St., has been appoint- 
pair men. They will be required | Larimore Automobile Company, dis-|ed Montgomery dealer for Stude- 
to carry identification cards |tributor and dealer for Oakland-| baker. The company will continue 
bearing their pictures, signatures | Pontiac. has announced that the! to handle Whippets also 
and other information showing company is going out of the auto- 
their right to attend classes and mobile business and that its entire Paintsville, Ky., Nov. 4. The 
have their university privileges. stock of new 1929 Oakland and) Morrison-Chevrolet Company has 
The idea is to prevent people, Pontiacs are offered at reduced! moved into its new garage and show 
not students, from obtaining uni- | prices. with plans for disposing of! room on Main Street in this cle. 
versity privileges stock by November 10 s 
‘ : . , Evansvil'e, Ind., Nov. 4. The 
Duluth, Minn. Nov. 4. The . . : 3 - : 
r begins to look as though the och Motor Company at 2305 West Gault, Chevrolet-Ford dealer in this 
pany & village is erecting a fine new show- 
Detroit City Council is coming Superior St. has been appointed a ae samael g| : : rs 
to the aid of motorists distributor for De Soto automobiles ong a. t's oo in this vil- 
A councilmanic nominee says in northern Minnesota, while H. L.| @&¢- Which he will occupy within a 
that he is going to promote the Cook. located at Lake Avenue and 
use of portable garages of a te-_ Ist Street. has been appointed asso- _- 
cently developed type, together ciate dealer. according to an an- Union City, N. J., Nov. 4. The 
with municipal parking lots as a nouncement made in Duluth Eckler Motor Company, west side 
means to help solve the parking Ford dealers, has closed the used 
problem in the city Augusta, Ga., Nov. 4 (U. T. P. S.). car market at 5th and Locust Streets 
It is his plan to have the city The Lombard Motor Company has | to open a used car sales lot on West 
rent vacant lots for parking and taken the dealership for Durant) Franklin Street, C. Fightmaster, 
charge a tee based on the cost Motors it has been announced. ' manager, announced. 


Forest City, N. 
' Arrow Sales Company. local Oak- 
dealership, has pur- 
,chased the Shelby 
ship from A. B. C. De Priest of that 
is now operating a sales 
in both cities. 
Sales Company is headed by Frank 
Doggett and A. G. Harrelson. 


C., 


Brunswick, Ga., Nov. 4. — 


for the erection of a} 
building of one story, 90 by 180 feet 
with a mezzanine floor for the stor- 
is to be constructed 
of brick and will cost between $60.- 





























Nov. 4.—The George S. Craig will be sales man- 
ager for the company, and he will 
| be assisted by Guy Sturgis. 

(N. C.) dealer- 

Duluth, Minn., Nov. 4.—The West 
Duluth Sales and Service, Inc., 
Jidsmobile and Viking automobile 
dealers located at 5708 Grand Ave., 
have opened a new storage and 
service garage at 210 Central Ave 


The Arrow 


The 


for Buick and Marquette cars in 
eight counties, held formal opening 
of its new building, 2d Avenue at 
10th Street. 


Montgomery, A’a., Nov. 4 (U. T. 
P. S.).—The Johns Motor Company, 


few weeks. 








il will do 


T'S an accounting 
| plans and it’s 
a Dalton, therefore 
it does more than most registers do. 
They all hold money, BUT this one 
tells you the items that are profitable 
and those that aren’t—the departments 
that pay and those that don’t~ what 
you're buying, how much it costs and 
when you'll sell it— what you owe and 


what's owed you—the customers who 


Dalton Division 


Remington Rand Business Service Inc. 


Buffalo, New York 


Branch offices in all Principal cities 


_—_—__ 


| tia in your shop 















pay and those who don't — your profit 


and your overhead. 


Buy a Dalton Accounting Register and 
you've bought a bookkeeper .. . that 
doesn’t make mistakes . .. that doesn’t 
draw wages. It will pay for itself in a 
short time and last the life-time of your 
business. Garage, shop and service 
station owners, mail the coupon below 


for complete information. « 


MAIL THIS COUPON 


‘Dalton ‘Division, 

Remingtoo Rand Business Service Inc. 

Buffalo, N.Y. 

I would like to receive additional informatio 


regarding the Dalton Accounting Register. 


Name — | 
Address ——aD 
City — ae 
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Many New Products Featured at M. E. A. Exhibition 


HICAGO, Nov. 4—New prod- 
ucts and displays at the an- 
nual convention and show of the 
Motor and Equipment Association 


in addition to those described 
previously in the Automotive 
Daily News, are listed in the fol- 
lowing article. 

New devices which demonstrate 
the ability of the equipment makers 


| to simplify the design by reducing | 
the number of working parts and} 
| makes for convenience and freedom | 
Made for 116, 220) 


} |from attention. 
at the Coliseum here this week, | and 250 volts. 


| 
| 


| Diamond dressing attachment 
|the grinding wheel with which is 
combined a “V” block for squaring 
off ends of valve stems; also a valve | 
reamer attachment 
with gauge pin to insure correct re- 


to keep pace with the developments, 


in automobile manufacturing 
are the feature of the exhibition 
which opened here today. The 
manifold changes in automobile de- 
sign, the changes in marketing 
conditions and new motoring modes 
due to improved highways and bet- 
ter car performance all have been 
factors in creating a demand ior 
new types of equipment Makers 
of these devices have been quick to 
meet this new demand and the fruits 
of their successful efforts are evi- 
dent in the M. E. A. displays. 

Additional exhibits are as fol- 
lows: 

A. C. SPARK PLUG COMPANY, 
Flint, Mich., is showing new spark 

- marine products consisting of 

instrument board panels, tachom- 
eters, outboard tachometer  4s- 
sembly and marine spark plugs. 
New products introduced are new 
long life spark plugs for buses and 
trucks graduated according to heat 
ranges in both inch and metric 
sizes; also new plugs for racing 
ALLBESTOS CORPORATION, 
Germantown, Philadelphia, Pa., 1s 
exhibiting Bestochev, Bestoford and 
moulded strips for 1929 six cylinder 
Chevrolet lso bronze brand All- 
bestos brake lining for all internal 
expanding brakes 

AMERICAN HAMMOND PISTON 
RING COMPANY, Baltimore, Md 
is showing its ventilated inner ring, 


designed primarily for use with 
vented oil rings to reduce oil con- 
sumption, to permit the return ol 


excess oil to the crankcase and to 


prevent piston slap 
They are so designed that there 
are no sharp bends at any point, 


which prevents breakage. The large 
bearing surface and accurate spac- 
ing distribute the pressure uni- 
formly. The oil draining vents in 
the rings permit free passage of oil 


through the rings to the crankcase. | 

They centralize the rings on the | 
piston, preventing piston s!ap, and | 
for restor- | 
ing compression in badly worn cyl- | 


| 


inders by replacement of rings only, | 


are designed especially 


without necessity for regrinding the | 


cylinders. 
Sive “Oil pumpers.” ; 

Ventilated inner rings are in- 
stalled behind the vented oil rims 
and compression rings. Available in 
all sizes from 25, to 5% inches in 
diameter and are sold at a list 
price of 20 cents each. 

BENNETT PUMPS CORPORA- 
TION, Muskegon, Mich., is exhibit- 
ing representative units of virtually 
every type of service station equip- 
ment for filling station use that is 
supplied through automotive mar- 
keting channels, viz. Eco complete 
compressing and air storing units of 
from 1.8 to 23.5 cubic feet displace- 
ment, powered with from 1-3 horse- 
power up to 7'2 horsepower motors, 
motor driven or shaft driven—with 
or without “Ecomatic’” automatic 
tank draining device (patented), air 
cooled or water cooled by either 
thermo-syphon tank method or 
automatic water supply control; 
simple compresser units of the pre- 
viously mentioned displacement 
range; complete paint spray com- 
pressors; Eco automatic “Tire- 
flators’—and a complete line for 
every tire inflating purpose includ- 


ing a full line of high-pressure 
units; standard and heavy duty 
“Duplex” and “Triplex” piston type 


self-oiling high-pressure Eco car 
washers for operating from one to 
four guns with pump capacities at 
from 4% to 20 gallons at 300 pounds 


pressure; Bennett metering gasoline | 


pumps—sjngles, doubles and twins— 
electrically, air or hand operated; 
Bennett Shotwell type ball-bearing 
pumps—portables and high lift units 
as well as standard service units— 


a full line; visible gasoline pumps; | 


Bennett “Car-Bar,” completely en- 


closed self-contained units for stor- | 


ing and dispensing two, three or 
four brands of lubricant in each 
unit at carside—fully illuminated, 
containing electrically heated oil in 
cold water; Bennett “High Boy” in- 
dividual space saving oil storing and 
dispensing unit; Bennett Flushers; 
Bennett kerosene and alcohol as 
well as grease equipment for every 
use; in a wide range of prices. 
BLACK AND DECKER 
COMPANY, Towson, Mgd., is featur- 


| 


| 
| 


MFG. | 


ing a new valve refacer priced at | 
$98. This new refacer has a capacity | 
for valve stems from % inch to 1 | 


inch in diameter with an angle ad- | 


justment from 15 to 90 degrees. 

The refacer is designed for work ! 
on automobile or light truck valves. | 
Individual universal motors are used | 
to drive the grinding wheel and the 
workhead spindle. This is claimed | 


| 


Designed to cure e@xces- | 


Standard equipment includes po 
or 


seat 


lief on reamers. 
MANUFACTURING 


BRUNNER 


COMPANY, Utica. N. Y., is featur- 
ing a new and unusually effective 
manual and catalog of 
pages, covering the applications of 
the automotive 
compressor 


compressed 


and aeromotive fields, 
construction, reference tables, appli- 
cations in super-service stations, tire 
shops, major 
dealer service stations, 
fleet owner garages, 


rages, 


air 


oil 


in 


companies, 
Storage ga- 
airport 


hangars and bus operators 


A complete line of air compres- 
sors, automatic and non-assembled, 
car washing equipment, spray paint- 
ing equipment and pneumatic 
also illustrated 


are 
New automatic 
are shown for 


tire 


general duty service 


New compressor outfits for spray 
painting, both large and 


included 


A new paint gun for touch-up or 
fine work of low air consumption is 


included 
Also a ne 

sprayer 

very 


Company, 
new 
help in 
battery 


three 
service 


show 
tery 


WwW 
with 
reasonably 
Burton & Rogers Manufacturing 
i presenting 
ideas that 
the 
testers, 


new 


spring oiler 
quart 


and 


cup 


priced 


Chic igo, 
merchandising 
distribution 

battery 

and electrical test equipme 
items 
field, 


new technical appeal 


chandise 


this 


sort 


IS 


which 


ot 


in 


small 


of 


nt 

the 
offer 
but which are 
designed to help wholesalers mer- 
equipment 
more efficiently and to help dealers 


complete 


forty-eight 


tools 
described 
compressor 
inflation 


units 
and 


or liquid 
which 


car 


ar 


1S 


will 
their 
chargers 
They 
bat- 
no 


which 


electrical 
operators for testing 
equipment on buses. An illustration | 


| battery racks. 


| vestment will be, 
| keep and his posibilities for profit. 


the 


| diser, a battery washer, 


last 


of this bench is shown. 


mer 


pion engineers suggest that the new} 
> be used if the plug required/| 
ll if the | 


No 


oil 


never 


is %-18, 
engine requires metri ; 

These plugs are of the so-called 
“hot” type and will stand excessive 
Incorporation 
features 
the 


Champion 
sible 
periods of high-speed driving as well 


or 


to use 


drives 


hi 


the 


S car 


new No 
pl 


CURTIS PNEUMATIC 
ERY COMPANY, St 
exhibiting a line of Timken roller 


fast 


partment can be operated. 

In another section of the booth} 
will be the Industrial Test Bench, | 
during 
proved to be so popular with large 
service stations and 
the electrical | 


year 


The prices of the standard equip- 
ment have not been changed. 

THE CHAMPION 
COMPANY, Toledo, exhibit discloses | 
that the line is so arranged that | 
there are types to take care of the | 
average driver both winter and sum-| 
To provide for the man who 
enough 


SPARK PLUG | 


re during the winter months to clean 
up a normal type of plug, two new 
plugs are being provided for the 
winter months. Where the normal 
type of plug tends to foul, either} 
because of continued slow driving | 
or exceedingly light service, Cham-| 


ugs 


sell batteries, battery service and/| bearing, 
electrical service at greater profit to| portable compressors, 
themselves. _ : : and two-stage, air and water cooled, 
The new items will consist of a) Curtis oil-locked rotating lift, Cur- 
specially designed battery merchan- | tis car washers, both air and hy- 
so that /draulic, and Curtis air stands, both 
| dealers can return the customer's; reel type and tower type. One of | 
| battery in excellent condition, and/the units exhibited is shown for 
i the first time this fall. 

The merchandising plan will be aj gasoline engine driven outfit. 
complete lay-out showing how 


has | sure 
taken 


a| particularly of interest to garages 
| dealer can go into the battery serv-|and service stations that have no 
|ice business. what his original in-| electric power available and also is 
his cost of up-| particularly suited fer service truck 
use where, because of frequent serv- 
| The items that are displayed are/ice, it is impractical to return to} 
; the B & R Battery Service, set up| headquarters to have the ordinary 
| to show how a complete battery de-| service car tank replenished from 
| time to time, or where truck tires are 
expected to be serviced and which 
demand greater volume and pres- 


tion of the mounting arbor and 
without strain upon the mechanism. 

The base of the drum lathe is 
mounted upon a sub-base, which 
carries at its outer end two arbor 
supporting arms, which swing out 
of the way, allowing the heaviest 
wheel to be handled without inter- 
ference. The upper ends of these 
outboard support arms are slotted 
and swing over the arbor, which is 
held rigid by a sleeve bushed with 
bronze. 

Other improvements to the Ray- 
bestos drum lathe, which will be 
Supplied with the passenger car 
| lathe also, are micrometer dial and 
|lathe handle instead of knob on 
|feed screw; three speeds, slow, 
|medium and fast, instead of two 
‘oe — nose ge bit ae. 
a unrijy | svead of sharp angle cuttin it, 
than SL ees | ving 6 polished finish to the job. 
care of with the ordinary | “ tn addition to these improvements 


Stationary and 
both single 


equipped 


This is a 
It is 








bus | service car tank | hardened - 
arbors S 
THE DELTA ELECTRIC y” ~~ whetens 
PANY, Marion, Ind., is showing the | 


COM- | obtained at an extra cost. 


The Raybestos brake testing ma- 


new Delta Buddy Flashlight Lan-|chine has been improved by many 


Delta Buddy electric lantern 
RAYBESTOS - 


INC., 





and hold them true without deflec- 


refinements in construction and 
control and will be superior in many 
ways to the machine shown at the 
Shows Jast year. 

One of the smallest new items 
shown by the Raybestos division, 
}but one of the most important in 
| point of usefulness and sales possi- 
| bilities, is the new C. & G. Ray- 
|bestos drop-forged whee! puller for 
| Ford cars. This puller services with- 
|}out using adapters all steel-spoke 
Ford cars, Model A, Mode} AA and 
Model T, including the latest change 
in Model A Ford hubs 

The puller is held in one hand 
and slipped over the hub. The hand 
|slides forward closing the jaws 
against the hub. The screw handle 
is revolved a few times until the 
screw contacts the end of the axle 
A few blows on the end of the han- 


MANHATTAN, 


Raybestos Division, Bridge- 


> ] 2s 
enn it —~ port, Conn., displays at the M. & E.| dle removes the wheel, or rather the 
se plugs for short A. and N. S. P. A. shows several| hub and brake drum. The drum 
notable improvements in brake; can be removed while the car is 
service station equipment, among/| jacked up. and it is not necessary to 
MACHIN- | them the truck drum lathe designed! hold it stationary with a bar thrust 
Louis, Mo., is| to take the heaviest truck wheels 


(Continued on Page 17) 


CUMULATIVE NEW PASSENGER CAR 


Some of this data has been published previously, but it is 
Returns for to 
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or slip off. These jaws are drop 
forged, like the rest of the puller, 
the sides being heat treated and the | 
ends which engage the hub hard- 
ened. The jaws are interchangeable. 
The price will be less than any 
other two pullers required to service 
Model A and Model AA. 

The C. & G. Raybestos super | 
wheel puller has been improved by 
the substitution of a drop forged 
handle on the power. screw. This 
handle is swaged on to the screw on 
a long taper and becomes virtually a 
part of the screw. It has bosses at 
the end intended to take blows from 
a hammer or sledge. This handle is 
strong enough to withstand the se- 
verest blow without breaking 

The Raybestos division this year 
also displays Raybestos fan belts, 
V-type and flat, radiator hose, air 
hose, pressure hose and water hose. | 

THOMPSON-NEAYLON MANU- 


FRANCISCO AuvTO HEATE 
COMPANY, Columbus, O., is ex- 
hibiting its new Dual Outlet heater. , 


New 


Thermoid 


announces five 
wrenches 





Ford Brake 


J. H. WILLIAMS & CO.. Buffalo, 
FACTURING COMPANY, Chicago. N. Y., who recently introduced the 
Ill. is showing a new line of, Superrench” Duohex-Box wrenches 
primary and secondary automotive , Of single and double offset patterns 
cable. now 
| these 
mechanics 
will appreciate them for use on con- 


assortments of 
the 
men, 





New Francisco dual outlet heater 


REGISTRATION TABLE, SEPTEMBER, 1929 


given here complete for the convenience of our subscribers 
day: Arizona 





M. E. A. Exhibits Hold Wide Interest 


; 
THERMOID RUBBER COM-/necting rods, main bearings, base, | 
between the studs inviting damaged | PANY, Trenton, N. J., is exhibiting, | 
threads. The jaws are parallel when | in addition to its regular line, the 
pulling and cannot become cocked | new “160” brake lining for Fords. 


cylinder heads, spring clips and 


other places where clearance is 


limited. One set consists of the 
singe offset pattern, two sets of 


|; double offset pattern and two sets 


of both single and double offset pat- 


| terns. 


The Duohex-Box wrenches, like 
all “Superrenches,” are forged from 
chrome-molybdenum steel. 


WILLIS - JONES MACHINERY 
COMPANY, Seattle, Wash., is show- 
ing some new additions to its line, 
including the Lamb Hydraulic Jack 
and Brake Reliner. 

This concern has also added to 
this equipment a new development 
consisting of a Master Pilot, which 
enables them to furnish the trade 
with the Willis-Jone valve reseater 
at a great deal less money than 
heretofore 


UNION ASBESTOS AND RUB- 
BER COMPANY, Chicago, Ill., is 
showing its Nonscor brake lining 
the soft metal interlacing of which 
is said to do away with the danger 
of drum scoring; in fact, helps to 
keep brake drums in condition. The 
combination of treatment and metal 
is said to give the lining a very well 
balanced coefficient of friction 
throughout its life It, therefore, 
makes it possible to decelerate so 
evenly that the car comes to a stop 
with a soft pedal at a given point 
without any jerk or strain on the 
frame and tires 


| CANADA CARRIAGE & BODY 


AWARDS VENEER CONTRACT 
Vancouver, B. C., Nov. 4 - The 
Canada Carriage and Body Com- 
pany of sgrantford, Ont manu- 
facturer of truck bodies for Gen- 
eral Motors and Ford plants, has 


|}awarded a contract to the Lamin- 
| ated Materials Company, New West- 


minster, B. C., for three-ply veneer 


| The three-ply will be cut in stand- 


ard sizes and supplied at regular 
intervals in specified quantities. 














| Service Notes 


Port Angeles, Wash. Nov. 4. — 





Construction of a new buiiding to | 


house his automobile parts and ac- 


cessory firm has been started here | 
by Harry Cohen. The building will ! 


be a concrete and brick affair. It 


will have a full basement and one |} 
story above the street level. The | 


building will be 50 by 100 feet in 
size. The main floor will house 
Cohen's retail auto supply firm, and 
the baserrent will be occupied by an 
automobile wrecking concern which 
he will operate. 


Jersey City, N. J.. Nov. 4-——-The 
Forum Service Station, 15 Exchange 
Pl.. Jersey City, has been formed 
with capital stock authorized at 
$100,000 Leon Lieberman, Bay- 
onne; Julia Cohen and Max Cohen 
are the co-directors. 


Buffalo, N. Y., Nov. 4—The Dun- 
lop Tire and Rubber Company con- 


tinues its enlargement of its chain | 


of retail stores. A new branch has 
just been opened at 1706 French St 
Erie, Pa., in charge of Harry Ord- 
way. This store, like others of the 
chain. will sell batteries and motor 
oil as well as tire: 


Erie, Pa., Nov. 4. The Dunlop 
Tire and Rubber Company has 


opened a retail tire and accessories | 


store at 1706 French St Harry 
Ordway has been appointed gen- 
eral manager of the local branch 
which will handle, in addition to 
Dunlop tires and tubes, a complete 
ine of batteries, motor oils and 
other accessories 


Buffalo, N. Y., Nov. 4 George 
Falkovitz, 1225 Genesee St has 
formed the Humboldt Tire Shop, 
with headquarters at that address, 
where a modern tire and accessories 
shop has been established 
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FOR INDIVIDUAL 
NEEDS 


With its vast re- 
sources, skilled en- 
gineers, modern and 
spacious plants— 
Continental Motors 
Corporation enjoys 
a strategic position 
in producing gaso- 
line motors for indi- 
vidual needs. No 
matter what the 
wants of the manu- 
facturer — whether 
automobile, truck, 
bus, aeroplane, ma- 
rine, agricultural 
or industrial engines 
— Continental én- 
gineers will design 
a motor exactly 
fitted to the work 
intended—efficient 
and economical » » » 
CONTINENTAL MOTORS 
CORPORATION 


Offices: Detroit, Michigan, U.S. A, 
Factories: Detroit and Muskegos 


The Largest Exclusive Motor 
Manufacturer in the World 
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Motors 
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Prospects Bright for Jobbers in Last Quarter 


GENERAL BUSINESS 
AT A HIGH LEVEL 


Accounts Receivable 
Showing Marked 
Increase 


By ROGER WILLIAMS 
[TH very few excep- 
tions, the high level of 

geweral business all over the 
country, in every industry, 
continues. There has been a 
slight let-down in some divi- 
sions of the automotive in- 
dustry, but nothing of start- 


ling or reactionary nature 
has been noted. 
As 1929 swings into its final 


quarter, both wholesaling and re- 
tailing are holding up well in the 
automotive industry, and prospects 
seem bright for activity and good 
business throughout the remainder 
of the year. 

Seasonal declines are naturally ex- 


pected, but all indications point to 
very gradual decline rather than 
any sudden let-down. Just at this 
time sales are at very satis{aciory 
levels 

During October wholesale trade 


became rather spotty and sectional 
some parts of the country showing 
marked increases in volume, while 
other parts fell off 


j 
| 


These gains, however, do not show | 


vety much real strength because a 
good many of them were gained at 
the expense of credit, some whole- 


salers having let down a little in 
credit extension for the sake of 
continued turnover. 

As a result, accounts receivable 


are showing a marked increase over 
the first of the year and at a time 
when the best of the year's busines: 
can safely be considered to be fin- 


ished. This wibl likely not be as 
significant as it would have been a 
year or two ago. however, for each 


year shows a gain in retail automo- 
tive business which indicates that 
more and more car owners are us- 
ing their cars all winter. and thus 
retail sales are improving. This im- 
provement in retail business will 
undoubtedly bring about quicker 
liquidation of wholesalers’ accounts 
reseivable 
me records established for equip- 
nent sales during the first seven 
inonths of this year suffered a set- 
back in August, when the motor and 
equipment index fell below corre- 
sponding months of last year for 
the first time in 1929 

If 100 per cent. were to repre- 
sent the general wholesale figure 
for August of last year, this year’s 
bus‘ness for the month of August 





might total approximately 88.5 
per cent. This shows a slight 
drop below last August, but an 


increase over August, 1927. 
September saw a slightly reduced 


from about $190 to almost any 
}amount the jobber will allow on 
time. A fair average would be be- 
tween $180 and $200 

On average sales of this kind 
ibout 71 per cent. of the jobbers are 
requiring at least 25 per cent. of the 
full price as a down payment; but 
the size of the down payment may 
vary according to the kind of 
quipment sold. For instance, port- 
able equipment, or equipment which 
is subject to very hard usage which 
might reasonably be expected to 
quickly reduce its resale value in; 
case of repossession, may call tor a 
higher down payment lan 25 pei 
cent. Equipment that ts stationary 
when once installed, aud on whien 
ithe normal wear and tear is com- 
paratively slight, may be and fre- 
quently is sold on a smaller down 
payment 

Some of the larger houses waico 
have always required at 'east one- 
third of the total bill of sale as a 
down payment have %e2n showing 
an increasing willingness te accept 


production schedule among manu- 
facturers, and this was responsible 
in part for a slight drop, but is not 
to be considered as indicating any 
definite setback in the industry 

The remaining months of the 
year can all fali below the corre- 
sponding months last year, and still 
there is every likelihood of a record 
vear for 1929 

New car production has its eiiect 
on the automotive jobbers’ business 
and this production has been run- 


ning a little less than 10 per cent 
below corresponding fall months of 
1928. New car sales are normal for 
this season and those _ factories 
which have recently brought out 
new models report exceptionally 
good business 

Dealers are making a deter- 
mined effort to move used cars 
in order to save long and ex- 


pensive storage through the cold 
weather. 


This year ccnsiderable impetus 
has been given to jobber’ fall 
business by the adoption by twenty 
or more leading equipment and ac- 
cessory manufacturers of an ad- 
vertising campaign which stresses 
the need for winter overhaul of cars 
befo.e anti-freeze is serviced. This 
is the f.rst real co-operative elfort 
to stimulate winter business in the 
automotive industry and one which 


is receiving a marked amount of in- 
terest from both manufacturers and 


jobbers. Nearly $2,000,000.00 is being 
spent to push this effort 

The first nine months of 1929 
show a marked increase in the 


number of jobbers who have made 
further developments in time pay- 
ment plans, until now it is es- 
timated that every wholesaler who 
handles equipment aiso is able 
and willing to handle time pay- 
ment paper. 


It is on sales involving the larger 
amounts that time payments have 
been developed: chiefly on equip- 


ment. Sales for shop equipment run 


25 per cent. down and the balance 
of the third on open iccount and 
payable separately from th? other 
installments covering the whole bil’ 

Someth'ng a little over 5 per 
cent. of the balance of the jobbing 
houses are willing to accept less 
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T ests 


Radiator Solutions 
All with one instrument 
The “ZERO-TESTER” combines 


a hydrom *ter-thermometer and 
correction tables testing 
alcohol-prestone or glycerine. 
EASY TO READ 
SIMPLE TO OPERATE 


RICE $2.00 

TO THE 
SERVICE 
STATION 


for 





SERVICE STATION 


No. 16 ‘‘Zero-Tester’’ 


Alcohol-Prestone-Glycerine 


“BREAK-NOT” BATTERY TESTER 
E. EDELMANN & CO. 


NO OTHER FREEZE TESTER IS JUST AS GOOD ~ 













NEEDS 4 


ASK 
THE MAN 

THAT OWNS 

A “ZERO-TESTER”’ 


or 
HAVE YOUR JOBBER 
show you this big 
DOUBLE BARREL 
KING OF ALL TESTERS 
Manufactured by 
the makers of the famous 


Chicago, U. S. A. 








than 20 per cent. as a down pay- 
ment on time sales. 
Last year there were only about 


4 per cent. willing to do this, be- 
cause it was felt that such a small 
down payment gives the customer 


So small an equity in his purchase 
that he falls for the temptation of 
using the equipment as long as he 
can get away with it, and then lets 
the Jobber take it back. In spite of 


this possibility jobbers are now 
willing to get a smaller down pay- 
ment for tne sake of greater sales 
volume 

Of the four possible means of 
disposal of the paper on which 


the time payment deals hanz, 65 

er cent. of jobbers prefer to hold 
it themselves, keep the notes in 
their own possession and assume 
all responsibilities for getting 
their money. 


However, with the broadening of 
time-payment activities, there is a 
growing number—now about 15 per 
cent.—which turn the paper over to 
the various commercial credit com- 
panies for collection. Whether the 
jobber or the financial company 
holds the bag depends enc‘irely 
upon the agreement entered into 
between then. In most cases the 
jobber retains responsibility for the 


paper in case of non-payment 
Very few wholesalers discount 

time paper with their own banks 

entirely, although a few of thos 


who normally hold all paper them- 


selves do discount some of it from 
time to time to meet obligations 
It is estimated, however. that not 


more than 10 per cent. do this with 
any degree of regularity 

Still a smaller percentage are 
using the plan which has been de- 
veloped by the Morris Plan Banks. 
but this small percentage is showing 
a slow but steady rise as the number 
ot the banks increases 

Under this plan, the retailer bor- 
rows money from the bank with the 
wholesaler and one other business 
man as endorsers and pays the 
wholesaler in cash for the mer- 
chandise. The retailer then repays 
the Morris Plan Bank in weekly or 
monthly installments in any time 
up to one year 

On the whole there seems to be 
a gradual standardization of de- 
ferred-payment plans taking place, 
although they still vary greatly 
among the various jobbing houses 
and take on weird shapes. Interest 
rates and carrying charges vary 
considerably, as well as the per- 
centages of down payments, and it 
is generally thought that some 
form of standardization should be 
encouraged. 

Coming Chirstmas business is be- 
ing reflected in present accesscry 
sales, although it seems probable 
that the accessory business will not 
show a very great increase over the 
same months of 1928, and certainly 
not over the entire year’s business 

Apparently there will not be as 
sreat a falling off of accessory sales 
for the entire year as was expected 
last spring, for manufacturers have 
developed a number of new acces- 
sories this summer and fall and are 
reporting strong sales with fair 
prices. On the whole, this division 
has held up much better than was 
expected, but even if its dollar and 
cent volume is equal with 1923 it 
still is showing a net loss in volume 
because of the increase in car regis- 
trations 

Dissatisfaction among jobbers with 
the hand-to-mouth buying of re- 


tailers is continuing to be heard in} 


the land, but there is no hope of 
any change in the retailers’ policy 
in sight, or is there much likelihood 
of a cure. This twelfth and half- 
dozen buying by retailers is a nat- 
ural development of the quick-turn- 
over disciples and a normal devel- 
opment of modern business meth- 
ods; jobbers must conform to it and 
consider it henceforth as common 
practice. It makes wholesale buy- 
ing a great deal more difficult 
ecutive control of automotive job- 
bine houses 

Everything points to brisk busi- 
ness following the M. E. A. and 
.. S. P. A. shows. Both shows are 
bigger than ever and hold prom- 
ise of greater attendance than 
last year. Manufacturers are dis- 
playing more new equipment and 
are incorporating more new fea- 
tures in their revised models than 
in previous years and it is felt 
that this more efficient and more 
economical equipment will be in 
big demand among the trade, not 
only for new sales, but for re- 
placement installations as weil. 
There still are no figures avail- 
able regarding the number of juob- 
bers who are dabbling in aero- 


and | 
emphasizes the need for better ex- | 


ISHERWOOD SEES 
1930 BANNER YEAR 


will have the benefit of uninter- 
rupted service and save in time and 
discomfiture. In fact, car owners 
will actually be ahead in the long 
run, because periodic servicing will 
also raise the standard of used cars 
so that they will bring a better price 


| than in the past. In short, regular 


Service Equipment, Re- 
placement Parts 


Outlook Good 


Systematic attention to the car will 
be of immense benefit to the car 
owners; and while the amount of 
the service may be a trifle more to 
the owners than at present, in the 
Aggregate it wiil run into a tremen- 
dous sum for the dealers 

“Today the car dealer recognizes 


| the fact that his service department, 


LINT, Mich., Nov. 4.—In 
all probability 1930 will 
the best year in service 
equipment and maintenance 
replacement parts in the his- 


be 


tory of the automobile in- 
dustry. 

This is the opinion of W. S. Isher- 
wood, sales manager of the AC 
Spark Plug Com- 
many, who gives 


he following rea- 
sons for this opti- 
nistic view 

1. Car 
ules are 
rating on 
Oo. influence 
ture car sales 

2. Ma nufactur- 
ors are aiding 
lealers in selling 
service, and in 
strengthening the 
service depart- 
ment 

3. Safety 
campaigns 


compa- 
concen- 

service 
fu- 





WwW. S. 


Isherwood 


legislation and_ safety 
are growing 
Car owners have 
more service conscious 
“All car manufacturers 
ize that the greatest influence in 
keeping customers, and in obtain- 
ing new ones, is based on the serv- 
ice they render the car owner in 
keeping his car in good shape,” Mr 
Isherwood said. “Due to this, we 
are going to see a general upbuild- 
ing of the automobile dealers’ serv- 
ice facilities and equipment to the 
highest efficiency. There will also 
be a general movement on the part 
of manufacturers to introduce va- 
rious methods to enable the dealer 
to periodically inspect, adjust and 
| keep their car owners’ cars in first- 
class condition. This will call for 
maintenance supplies and replace- 
ment parts 
Manufacturers are strengthening 
the dealer service department, many 
lof them making surveys to ascer- 
| tain if the dealer has sufficient 
;}equipment to render efficient and 
}prompt service. Such surveys have 
shown that in some instances the 
iverage service station has about 
20 per cent. of the necessary equip- 
ment. This means that the dealer 
will be influenced to purchase vari- 
ous pieces of equipment, enabling 
him to bring his service department 


become 


now real- 


j 
ito a satisfactory standard of 
| efficiency 

“There is another effort under 


way to cause car owners to keep 
their cars up that fits in with car 
manufacturers’ service plans. This 
is safety legislation and cam- 
paigns imstituted by states, vari- 
ous municipalities, auto insurance 
companies, auto clubs, etc. I be- 
lieve this influence will make it- 
self felt much stronger within an- 
other year. 

“This does not mean that car 
owners are going to have to spend 
'a lot of money. It means that they 


nautical sales and service work, but 
reports of joobers’ activities seem to 
point to the fact that the number 
is growing rapidly 
| Aviation is very perceptably get- 
|}ting down to a solid business basis 
jand is becoming organized in a big 
|way. The aviation division of the 
Chamber of Commerce shows about 
7,000 planes in operation in the 
Jnited States with about the same 
number of licensed pilots, 6,000 
licensed mechanics and every air 
school in the country crowded with 
students 

On the development of these stu- 
dents rests a good many plane sales 
and aviation experts are looking 
forward to a large gain in sales 
next spring 

In the meantime indications 
that aviation activities, at least so 
far as the replacement parts and 
service work are concerned, will not 
show any very radical increase in 
volume, and in fact, will very likely 
|suffer a slight decline because of 
the seasonable cold weather. 


are 





instead of being a liability, is an 
| asset It enables him to have a 
separate organization to not only 
yverhaul and maintain cars at a 
fair profit. but it is the means of 
providing the most important and 
Satisfactory contact with his cus- 
tomers vhich will result in in- 
creased new car sales 

“It is because of these reasons 


that I believe 1939 will be the big¢- 
gest au‘omobile year from a stand- 
point of merchandising service 
and maintenance supplies.” 
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(PHERE has been a good deal of 
loose talk about the whole- 
saler—the middleman between 
the manufacturer and the re- 
tailer. He is accused of increas- 
ing the cost of merchandise by 
raising the cost of distribution. 

Out of all discussion one fact 
rises Paramount: 

We have got to have distribution, 
and no system has yet made its ap- 
nearance which even approaches in 
economy the time-proven manufac- 
turer-to-jcbber-to-retailer system. 


Of course, distribution costs 
money 

But it costs less with the whole- 
saler in the picture 

If this were not so, manufactur- 
ers would turn to marketing their 
goods direct to the consumer for 
the very simple reason that by so 
doing they could cut down their 
prices and get the edge on competi- 
tion 

As a matter of cold fact,there are 
more manufacturers’ distributing 


thrcugh wholesalers tcday than ever 
before, and the number is increas- 
ing. Just lately several large man- 
ufacturers who have always sold 
direct to the consumer have adopted 
jobber distribution and are working 
tooth and nail to sign up whole- 
salers. 

Prince isn’t everything, though, 
and it is not for the reason alone 
that distribution through wholesal- 
ers has assumed its present impor- 
tance 

Service plays a very important role 
in the act. Both retailer and man- 
ufacturer demand service—but not 
to each other 

The wholesaler stands between the 
two, and he stands there because of 
his ability to serve both of them 
economically and efficiently. The 
wholesaler is firmly entrenched. 

He has been with us a long time 
and will remain for a long time to 
come because there is a definite 
need for him 


Jeavons 
Spring Covers 





OLDEST MANUFACTURED 
ANY STYLE OR MATERIAL 


QUALITY HIGHEST— 
PRICES REASONABLE 


Easiest to Install. Liberal Discount 


THE JEAVONS COMPANY, 


Fremont, Ohio 
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The A. D. N. Analyst 


Looks Them Over | 


| of 


PARKER RUST PROOF COMPANY 
RAPID expansion in earnings has been shown by the 
’arker Rust Proof Company in the past seven years 
and the net income in 1928 amounted to many times that 


of 1922. The company has an 


exceptionally strong position 


in its field, and the outlook for continued prosperity is bright. 
The net income of the Parker Company in 1928 was greater than the 


net sales and other income in 1922. 
and since that time there 
exception 


The 1922 sales amounted to $269,284, | 
has been 
The same is true in regard to the net income. 


an increase every year with one 


The net in 


1922 was only $11,206, but by last year this figure had been increased to 


$320,391. 


most of the other years. 


In this period the second best year was 1925, when there was 
an expansion over the preceding year 


of greater proportions than in 


The following tabulation shows the expansion in sales and earnings 


from 1922 to 1928. inclusive: 


Net Per 

Net Net earnings share 

sales income preferred common 
1928 $972,293 $320,391) $16.62 $4.79 
1927 579.729 95.840 5.18 1.38 
nr -(wnseeseexs 554,253 74,994 3.73 1.04 
1925 666,378 101,897 4.91 1.50 
1924 505,826 60,506 2.89 78 
1923 444,629 42,278 1.89 44 
1922 .. . 269 284 11,206 46 08 

The Parker Rust Proof Company was incorporated in Au- 


gust, 1915, under the laws of Michigan. 


The company was merged 


in April of this year with the Wolverine Enameling Company under 


the Parker name. 


The Parker Company, in taking over the Wolver- 


ine concern, agreed to purchase not less than 444'4 shares or not 


more than 657 shares of the 1,500 
Company then outstanding. 


shares of stock in the Wolverine 


The purchase price was $400 a share. 


The remaining Wolverine shares were exchanged on the basis of 6 2-3 
shares of the new consolidated company for each share of Wolverine. 
The old Parker stockholders received preferred and common shares 
in the new company for their holdings, on the basis of share for share. 


The present company has no 


funded debt 


and the capitalization 


consists of $192,440 in 7 per cent. cumulative preferred stock, of $10 par 
value, all of which is outstanding, and 130,000 shares of no par common 


stock. of which 


120,000 shares are outstanding 
the Detroit Stock Exchange and the 


listed on 
The 


The stock is 
New York Curb Exchange 


common. stock pays $2 in annual dividends, and recently declared a 10 per 
cent. stock dividend as an extra payment 


The company has a large pl 
floor space, and it has ewenty-fo 
of the country. 


ant in Detroit with 25,000 square feet of 
ur affiliated plants in the principal cities 
The company assigns shop rights to use the patented 


Parker processes, there being some 200 assignee factories throughout the 


United States. 


t The company manufactures rust proofing chemicals and 
equipment, sheet metal work, wire partitions. etc. 


It applies cadmium, 


nickel and copper plating and baked enamel, and has a daily capacity 


of about twenty-five tons. 


Under the arrangement made by the Parker Company with the 
patent assignees, the assignee factories pay only a small fee, but 
they agree to purchase the Parco Powder, which is the basis of the 


Parker rust-proof solution. 
France, Japan and Australia. 
all industrial countries. 


The 


The company is under good management 
and ‘ 
Directors are F. A. Aldrich, C. H. Awkerman, R. C. Bristol, 
W. M. Cornelius, H. E. Hunt, G. E. Luke, G 


Cc. H. Awkerman, 
treasurer. 


vice-president, 


B. D. Chandler. The fiscal 


year conforms to 


The company has agencies in England, 


concern’s patents are effective in 


R. C. Bristo] is president, 
J. M. Cornelius, secretary and 
D. Mason, A. V. Foster and 
the calendar. and the 


annual meeting is held on the third Tuesday in February. 
Following is the balance sheet of the company as of December 31. 1928. 


as compared with December 31, 1927: 
ASSETS 
1928 1927 
Land, buildings, equipment. etc. (less depreciation) .$260.442 $226,132 
Patents (less amortization) Pats 71,716 77,538 
Investments ........... ae ; 3.120 
Miscellaneous notes and accounts 25,573 26,562 
Development and patents’ expense 22,640 52.732 
Prepayments ; caeaesd F 10,300 11.013 
Current Assets 
Cash ... 68.316 7.963 
Marketable securities 146.322 : 
Certificates of deposit 60.000 
I id og a a ala cae ak ede ON Raa 3.026 
Accounts receivable (less reserve) ............... 95,600 44.766 
EN adic ess Soa ey ss bik tadswe babweekaae 42,961 40,231 
Tota) current assets $356,225 $152,960 
Total assets : $746,896 $550,057 
: LIABILITIES 
Preferred stock ; $192.730 $200,000 
Common stock 118,550 118,550 
Profit and loss surplus ; ; 321.136 170.316 
Current Liabilities 
Accounts payable 45.770 30,631 
ax reserve 39.073 8,332 
Dividends payable .............. 29.637 22,282 
Tota) current liabilities ............ citinnemins $114.480 $61,191 
I 90 ess Sdn hh ae Ra eS eK $746.896 $550,057 
Net. working capital $241,745 $91.769 


SLOAN OPTIMISTIC ON 
1930 BUSINESS OUTLOOK 


New York, Nov. 4—Alfred P 
Sloan, Jr., president of General 
Motors, on his return from Europe 
stated that irrespective of what has 
happened in the past weeks he still 
believed business in general and in 
the motor industry in particular was 
sound and that the country could 
look forward with greater confi- 
dence than ever to the coming year. 

He said General Motors earnings 
in the fourth quarter of this year 
should be better than in the cor- 
responding quarter of 1928. 

Mr. Sloan stated that the Opel 
plant was turning out 50,000 cars a 
year in Germany and that in five) 
years production should approxi-| 
mate 200,000 annually. 


EXPORTS OF AUTOMOTIVE 
RUBBER DECLINE 15 P. C 
Washington, Nov. 4 
American automotive rubber prod- 
ucts suffered a decline of 15 per 
cent. in September, as compared 
with August, it was disclosed today 
by the rubber division of the De- 
partment of Commerce. Shipments 
declined from a value of $3,220,016 
in August to $2,733,271 in September. 
The only items to show any ad- 
vance were solid tires and tire re- 
pair materials. The average value 
of casings shipped abroad in Sep- 
tember was $23.72, as compared with 
$27.52 in the previous month. 


-Exports of 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





AINSWORTH EARNINGS IN 
9 MONTHS INCREASE 100% 


New York, Nov. 4.—The Ains- 
worth Manufacturing Corporation 
reports for the nine months ended 
September 30, 1929, a net prolii | 
$991,030 after charges, depreci- | 
ation and Federal taxes, equivalent 


| to $6.23 a share on 159,075 shares of 


stock. This compares with $469,341, 


or $2.95 a share on the same num- 
ber of shares in the first nine 
months of 1928 

The net profit for the quarter 


ended September 30, 1929, was $292,- 
274 after above charges, or $1.84 a 
share, against $219,867. or $1.38 a 
share, in the third quarter of the 
previous year 

On Septemebr 30 last cash, gov- 
ernment and municipal securities 
ageregated $1.099.000. which is the 
best cash position in the company’s 
history 
| 


-GOODYEAR OF CANADA 
| REPORTS LARGE EARNINGS 


| 


Toronto, Nov. 4—The report of 
the Goodyear Tire and Rubber 
Company of Canada, Ltd., and sub- 
sidiaries for the year ended Sep- 
tember 30, 1929, shows consolidated 
profit after taxes but before de- 
preciation of $4,322,260. After de- 
ducting $834,117 depreciation, the 
net income amounted to $3,488,143. 
Profit of the parent company for 
the year ended September 30, last, 
was $4,248,578 after taxes, but be- 
fore depreciation, comparing with 
$3.577.697 in the preceding year 


REO PRODUCTION ONLY 
SLIGHTLY OFF FROM 1928 


Detroit, Nov. 4—The 
Car Company shipped 2.587 cars 
and trucks in October, compared: 
with 2,800 units in October, 1928. 

“Dealers’ stocks are lower than 
a year ago.” said C. E. Eldridge, 
sales manager. 


TEXAS INSURANCE HEADS 
DISCUSS RATE CHANGES 


Austin, Tex., Nov. 4—With a 
view to a readjustment of rates, 
policy forms and rulings applicable 
to all motor vehicles in Texas, the 
State Board of Insurance Com- 
missioners has held a conference 
here with representatives of about 
seventy-five insurance companies 
that write that class of insurance in 
the state. who were invited to pre- 
sent their views. 

A new schedule for rates applic- 
able to motor trucks operating on 
irregular schedules between towns 
was requested. following the passage 
of a regulatory measure governing 
this business by the last session of 


Reo Motor 


the Texas Legislature. Under the 
present ruling of the commission 
the highest rates of any towns 
through which or into which the 


trucks pass is now charged on pub- 
lic liability, property damage and 
collision insurance. 


GILMER COMPANY BUYS 
FARRAN-OID COMPANY 


Philadelphia, Pa., Nov. 4—The L 
H. Gilmer Company here has pur- 
chased outright the Farran-oid 
Company of Akron, O., effective 
November 1. according to an an- 
nouncement by John S. Krauss, 
president of the L. H. Gilmer Com- 
pany. 

“In purchasing Farran-oid it is 
not the intention of the Gilmer 
company to make changes in either 
the present Farran-oid line or the 
Gilmer line,’ Mr. Kraus said. “Each 
will continue to be manufactured 
and distributed exactly as hereto- 
fore—distinct and separate from the 
other. At the same time we are go- 
ing to bring to the Farran-oid line 
the same merchandising methods 
which have contributed so much to 
the success of Gilmer products and 
Gilmer distributors and dealers, with 
consequent increasing turnover and 
profits for them.” 


IDAHO REGISTRATIONS 
SET NEW HIGH RECORD 


Boise, Nov. 4.—Licenses for auto- 
mobiles in Idaho this year for the 
first time number more than 100,- 
000, in addition to licenses for 10,000 
| trucks. 
| During August. gas tax collections 
|in Idaho totaled $279,710, paid on 
the sale to consumers of 6,991,632 
gallons of gasoline. This is $27,934 
more than was collected in August 
af last year. 


Franklin Payments in 
Dividends Set Record 


Syracuse, N. Y., Nov. 4.—With 
Franklin Automobile Company 
stockholders this week receiving 
preferred dividend checks totaling 
$96,576 closely following the pay- 
ment of $149,661 in common divi- 
dends, the total dividend payment 
of the company in the current 
year amounts to $984,173, the 
largest income ever received by 
company stockholders. The com- 
mon dividends for the year totaled 
$597.809 on the 299,330 outstand- 
ing shares, while preferred stock- 
holders received $386,363 


Four dividends each on the 
common and the preferred have 
been declared during the vear. 


making a return of 6 2-3 per cent 
on the current common quotation 


and 7 per cent. on the preferred 
In view of the situation of the 
automobile industry as a whole 


during the present year, the record 
of the Franklin company is out- 
standing. Each month since Jan- 
uary a new high record has been 
established. with the first seven 
and a half months’ shipments of 
Franklin cars exceeding the total 
shipments of anv previous twelve 
months 


SPICER HEAD GUARANTEES 
EMPLOYEES’ STOCK CREDIT 


Man- 
under- 
of its 


Toledo, Nov. 4.—The Spicer 
utacturing Corporation has 
written employee-holders 
stock. The underwriting was made 
by Charles A. Dana, president of 
the company. The managers of the 
various plants were instructed to 
ascertain the holdings of the stock 
among employees and to make Mr 
Dana’s personal credit available for 
whatever margin was required to 
keep them from financial reverses 


COST OF FINANCING FORD 
TIME PAYMENTS REDUCED 


Detroit, Nov. 4—E. C. Kanz- 
ler, president of the Universal 
Credit Company, the official Ford 
time-payment financing company, 
today announced that the com- 
pany has reduced its time financ- 
ing costs to purchasers of Ford 
products. The concern has noti- 
fied all Ford dealers in territories 
where Universal Credit Company 
branches are in operation to offer 
lower financing costs to all time 
purchasers of new Ford cars ana 
trucks 


DURANT OFFICIAL FINDS 
SALES OUTLOOK BRIGHT 


Washington, Nov 4—Harry J 
Shorter, assistant general sales 
manager of Durant Motors. Inc.. 


has just completed a tour of three 
weeks through thirteen states in the 
Mississippi Valley, visiting distribu- 
tors and bankers. 

He was a guest of J. T. Powell, 
manager of the Durant Motor Com- 


pany of Virginia, Inc., local factory 
branch ; 
Mr. Shorter expressed gratifica- 


tion over the spirit of optimism 
which he found to prevail, not only 
in Virginia, but among Durant deal- 
ers in many of the prominent cities 
which he visited. 

He completed his Southern tour 
in time to reach Washington tor the 
arrival of the sister ship of the 
Lindbergh plane. which is making a 
16,000-mile Southern tour in the 
interest of the Durant Cars. 

The pilot, Lieut. M. F. Tindall; R 
G. McAlister, special representative 
of the Durant Motor Company, and 
Russell Whelan of the George Har- 
rison Phelps Advertising Company 
were the guests with Mr. Shorter of 
Mr. Powell at a luncheon here 


A. O. SMITH PUTS COMMON 
STOCK ON $2 DIVIDEND 
Milwaukee, Wis.. Nov. 4 

tors of the A. O. Smith Corporation 

here, manufacturer of automobile 
frames, heavy steel containers and 
pipe, have placed the common stock 
of the company on an annual $2 
basis. Previously, the A. O. Smith 
stock paid $1.20 a year. The regular 
quarterly dividend of $1.75 on the 
preferred stock was also declared. 

Both regular and preferred dividends 

are payable November 15 to stock- 

| holders. 

| TOLEDO EMPLOYMENT OFF 

| Toledo, Noy. 4.—Fifty-one major 

‘plants, mainly automotive, report 

| 26,689 workers in the week ended 

November 1, a decrease of 844 from 


| the preceding week and comparing | 


‘wth 34361 a year ago. 


Direc- | 


IN THIRD QUARTER UP 


4.-The Marlin- 
Corporation and subsidi- 
aries, manufacturers of ball bear- 
ings, report for the quarter ended 
September 30. 1929, net profit of 
$589,103 after expenses and Federal 
taxes, equivalent to $1.61 a share on 
364,145 no-par shares of common 
stock. This compares with $699,308 
or $1.92 a share on 363,145 shares in 
the preceding quarter and $438,229 
or $1.21 a share on 362,145 shares in 
the September quarter of 1928. 

The net profit for the nine 
months ended September 30 totaled 
$1,991,117 after above charges, equal 
to $5.47 a share on 364,145 shares, 
against $1,404,035 or $3.87 a share on 
362.145 shares in the first nine 
months of the previous year 


BUDD WHEEL ADDS LARGE 
SUM TO WORKING CAPITAL 


Philadelphia, Nov. 4. 
Wheel Company announces 
complete settlement with the un- 
derwriter has been made for the 
unsubscribed balance of an issue of 
22.504 shares of Budd Wheel com- 
mon stock. the rights of which ex- 


New York, Nov. 
Rockwell 


The Budd” 
that 


pired October 30. This is of par- 
ticular interest in view of the fact 
that most stock issues maturing 
during the past week or ten days 


have been deferred. 

This adds something over a mil- 
lion dollars to the company’s work- 
ing capital and will amply care for 


the large business anticipated in 

the coming automobile season 
Previous to the receipt of this 

money the company owed nothing 


to the banks 


TRICO PRODUCTS PROFITS 
TOP 1928 BY BIG MARGIN 


New York, Nov. 4-—The Trico 
Products Corporation reports for 
the nine months ended September 
30. 1929. net profit of $1,813,984 
after charges and taxes. equivalent 
to $5.37 a share on 337,500 no-pa! 


shares of unrestricted stock. This 
compares with $1,485.591, or $5.4) 
a share on 274,460 unrestricted 
shares in the first nine months of 
1928 

Net profit for the quarter ended 
September 30 was $564.557 after 


above charges, equa] to $1.67 a share 
on 337,500 unrestricted shares, com- 
paring with $642,747, or $1.90 a 
share on 337,500 shares in the pre- 
ceding quarter and $499,401. or $1.82 
a share on 274.460 shares in the 
third quarter of the previous yeai 


BENDIX SIGNS UP ORDERS 
FOR FOREIGN BUSINESS 
South Bend, Ind., Nov. 4.—Offi- 
cials of the Bendix Aviation Corpo- 
ration announced last week that new 
business has been developed in Eu- 


rope as a result of a trip abroad 
by Vincent Bendix, president, and 
Albert Bradley, a vice-president of 
General Motors Corporation and 
chief of the Bendix finance com- 
mittee. Work of greatly expanding 
Bendix factory facilities here is 


under way 





— 


AN IMPORTANT 
BOOK .... FREE 


A series of thirty ex- 
planatory articles on 
“Investment Trusts,” 
reprinted fromthe 
New York Daily In- 
vestment News, has 
been prepared in 
booklet form. 





This booklet may be 
had upon request. 


New York Daily 


Investment News 


67 Wall Street New York 
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